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 Ű RALUCA ȘLICARU,  
Coordinating Editor

Dear colleagues, 

T
he fourth year in the life of our magazine, “Value, 
Wherever It Is”, was a year of substance with respect 
to the topics addressed in the articles we published. 
That made it very difficult to make a selection of the 
articles to be also published in the English version of 

our publication. That being so, the topics we decided to include 
are valuation review, valuation and the insolvency procedure, 
best practices in valuation and the celebration of one quarter 
of a century since ANEVAR was founded. On the occasion of 
our 25-year anniversary, we received an impressive number 
of congratulations, support and recognition messages from 
organizations we cooperate and partner with across the world. 
These messages can be found at pages 30-33.

Dana Ababei, President of ANEVAR for the next two years 
(2018-2019), kindly answered our questions in an interview in 
December last year, in which she dwelt on her objectives for the 
starting mandate, the evolution of the profession, the perception 
and the future partnerships of the Association, both in Romania 
and globally. 

In another interview, Daniel Manațe, President of ANEVAR 
in 2016-2017, dwelt on the progress made in the two years 
of his mandate at the helm of the Association and shared his 
conclusions at the end of his office. 

Adrian Vascu, President of ANEVAR in 2014-2015 contributed 
to this issue with a material titled “Market Value Test”, which can 
be found at pages 14-21. 

The foreign authors signing articles in this magazine include 
Krzysztof Grzesik, the President of TEGoVA, “Statistics, the 
Sizzling Topic of Summer 2017”, Jim Amorin, President of 
the Appraisal Institute in 2017, “Valuation Review in the US: 
An Examination of the Process and the Appraiser’s Role” 
and professor Nick French with and article taken over from 
TEGoVA’s European Valuer. 

You are also invited to read an interview with Edwina Tam, 
Chair of the Board of Directors of iiBV. In 2017, ANEVAR 
became a member of the International Institute of Business 
Valuers. The interview can be found at pages 34-35.

Last year we launched a new section of our magazine, one that 
chose to focus on our members’ hobbies. This issue presents the 
material devoted to Dalina Bădescu, a young valuer who paints for 
a hobby. Her works have been displayed in several personal and 
collective art exhibitions. The article can be found at pages 56-59.

Please leaf through the pages devoted to the events ANEVAR 
organized in 2017. The pages are 62-86.

We have succeeded, hopefully, in assembling in this issue 
a host of varied and interesting articles for all those having a 
stake in valuation, therefore all is left is to wish you a pleasant 
reading and then and let you discover the materials that I did not 
introduce but that are no less important and inciting. 

All the best!

INSIDE
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Interview

“To be successful, one must 
be one step ahead of change”

The beginning of your 
mandate coincides with 
the moment ANEVAR 
celebrates 25 years since its 
foundation. Do you think 
this coincidence adds value 
to the two years you will 
be at the helm of ANEVAR?

Why not? I personally count 
20 years of work in the profession, 
both as a practitioner and as a 
volunteer with the Association. The 
two numbers together can only 
result in synergies and add value 
in front of the challenges ANEVAR 
management will face in the years to 
come. I rely on a solid team, where 
most of the members know so well 
what they have to do that things seem 
to work seamlessly and some of them 
are aware of the extent of our efforts. 

You have been in the 
profession for a long 
time. What can you say 
about the developments 
in the profession since 
the times you started?

I think fondly of those times 
bursting with enthusiasm and 
cohesion. It may seem strange, but 

 Ű by Raluca Șlicaru

An interview with Dana Ababei,  
President of ANEVAR - 2018-2019
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in Romania, after the events in 1989, we started from 
business valuation, most of it for privatization purposes, 
but not only that. Real estate valuation, something many 
of our colleagues could not imagine their daily activity 
without, came much later, in 1997, after many attempts 
at persuading decision-makers of the time. Later, there 
followed valuation of plant and equiment, intangible assets 
and financial instruments. I find it surprising that we had 
a valuation review standard within ANEVAR Standards 
and Guidance Notes as early as 1999, but valuation review 
emerged only a few years ago, in terms of qualifications. 

Speaking of the developments in the past 25 years, I 
may add that I met the team I am working with in 1996, 
in my student years. I learned how to use QPro and 
Word in my office work back then, I sent tons of faxes to 
the colleagues or the clients in the country. A few years 
ago, when we did some archiving, I could see the first 
valuation report written on a typewriter and the first 
business valuation manual, also typewritten. 

It is obvious that technological progress has radically 
changed the way we work and turned into a substantive 
growth factor, just like in any other field. Nobody can 
imagine now one day without a smartphone and its 
apps. Few are those who can still find they way around 
without Waze or Google Maps. 

We must all be aware of the fact that we cannot 
wait for change to occur and then react. We cannot 
keep doing the same thing simply because it has 
worked before, while everything around is changing. 
To be successful one must be one step ahead change. To 
anticipate what is going to happen. It makes me think of 
the words of a former president of the Association who, 
during one of our meetings showed us a meaningful 
book “Who Moved My Cheese?”. We cannot afford to 
wait for someone to move our cheese and, not only must 
we protect our piece, but also think that perhaps, with 
age, our bodies may disagree with cheese and we should 
replace it with other foodstuffs.

What are your main goals during the two 
year-term at the helm of the Association?

When I decided to run for this office, I had already 
decided on the following objectives:

To gain recognition of the increasing complexity of 
asset valuation by informing all the stakeholders about 
the legal developments in the profession with respect 
to competence, qualifications and independence and 
consequently raise the standard of living of valuers and 
the public acknowledgment of the profession.
 Ű To continue to improve communication between the 

Association and its members and 
grant access to information to all 
authorized valuers by using all 
possible available channels.

 Ű To preserve the international 
image of the Association 
by supporting ANEVAR 
representatives in their 
participation in regional, 
European and international 
working groups, which would 
enable our access to the latest 
developments in the profession.

 Ű To strengthen the image of 
the profession, a profession 
that among the other liberal 
trades, such as accountancy, tax 
consulting, architecture, requires 
specific licence, knowledge, 
expertise and competence.

 Ű To support the valuer’s 
independence and create 
an adequate working 
environment matching the 
risks that valuation supposes.
If I look back today, two years 

after I applied for candidacy, I 
realize I had singled out the right 
things back then and I will pursue 
closely all these elements. 

What would be the 
biggest challenge you 
anticipate you will face 
in the next two years?

I believe that the biggest current 
challenge is to raise awareness 
among all the market participants 
that Ordinance 24/2011 on measures 
concerning asset valuation is 
mandatory for all stakeholders, not 
only for authorized valuers. We are 
dealing with a legal norm, so it applies 
to everyone in the country, not only 
to some categories of people. Among 
other things, the ordinance provides 
that valuation can be undertaken by 
anyone who is an authorized valuer 
and that the work must comply with 
the mandatory valuation standards. 

 Ű We must all be 
aware of the fact 
that we cannot 
wait for change 
to occur and 
then react.
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Will the policy you will adopt be oriented 
mainly towards the immediate needs 
of the members or rather towards 
the gradual, long-term development 
of the profession, which entails 
inevitable sacrifice in the near future?

The management of the Association established 17 years 
ago was designed to ensure continuity and encourages me 
to apply the teachings of a Chinese proverb:

“If your plan is for one year, plant rice. If your plan 
is for 10 years, plant trees. If your plan is for 100 years, 
educate people.”

I do not think I should plan for one year or the two 
years of my office and then say “I am glad it is over!”. I 
have been working closely with the Association for 20 
years and I want to add to those many years more. The 
people who first managed the Association already had a      
long-term vision and I do not intend to change that. As 
you have already learned, there is a long-term strategic 
plan in place, started on the initiative of President 
Daniel Manațe “ANEVAR in 20 years”.

Recently, Nino Beraia, a valuer from 
Georgia, together with other Georgian 
state representatives came to Romania 
on a study visit to learn about the 
regulating process in our country. In 
an interview for our magazine, he was 
saying that he noted that ANEVAR enjoys 
significant trust from the Romanian 
authorities. What is your view on the 
authorities’ perception of the Association?

Even if we initiated from the start relations with 
all the authorities having a stake in valuation, I would 
not say they are all familiar with the organization. 
I do understand that the continuous structural and 
individual changes from various institutions hinders 
the initiation and the survival of close relations or joint 
projects. As you well know, there are institutions with 
which we cooperate closely, others that have not even 
heard of us as well as others who have chosen to ignore 
us, even if they have learnt about us. We are looking into 
this aspect and together with the management of the 
Internal and International Relations Committee and all 
our colleagues and I hope that our daily activity will be 
convincing enough to preserve the positive appreciation 
of those who know and appreciate us. I also intend to 
reach out to the institutions that are unaware of our 
activity and to those that ignore us and initiate mutual 
consultations on projects of shared interest. 

What about projects 
with valuation users?

We already have joint projects 
with most of the valuation users:
 Ű with the Romanian Banking 

Association, we developed 
the Valuation Guidance 
for Lending Purposes and 
BIG database (Real Estate 
Guarantee Database);

 Ű with the Tax and Charges 
Department within the 
Ministry of Public Finance, 
we have met on a regular 
basis to discuss about the 
application of the new Fiscal 
Code and about taxable value;

 Ű with the National Union of 
Insolvency Practitioners we 
started to develope a schedule  
of joint conferences 
and meetings;

 Ű with the Chamber of 
Financial Auditors we met on 
several occasions to clarify 
some aspects concerning 
valuation review, which 
are relevant to them as 
consultants of the client.

There were times and not very 
few, when valuation report users 
contacted us for a point of view on 
different aspects comprised in the 
valuation undertaken by some of 
our colleagues, which points to the 
trust the Association enjoys. 

What about the trust 
of the members?

There are at least two categories 
of members: members who engage 
with the Association and are 
interested in its progress, and those 
who do not engage, have the time 
or the interest and expect others to 
solve things for them.

 Ű I also intend to 
reach out to the 
institutions that 
are unaware of 
our activity and 
to those that 
ignore us and 
initiate mutual 
consultations 
on projects of 
shared interest.
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The first category can always voice their opinion 
in meetings and was given the chance to fill out 
a questionnaire on the activity of the Association, 
which we distributed through the general meetings we 
organized in autumn. We are looking into the results 
at this very moment and we will present them during 
the National Conference from December 8. What I 
can tell you, however, is that those who are engaged 
are also happy, because they have an understanding of 
what is doable and what is not, what is achievable and 
realistic and what is not. 

The second category only comes in contact with 
us when they are faced with very specific problems, if 
ever, and they are unhappy when things do not work 
out naturally, as if everyone is being faced with the 
same problem. 

Do you have in mind any strategy to 
strengthen the image of the Association 
or even take it to a higher level?

First of all, strengthening ANEVAR’s image is 
something we all do, on a daily basis. No campaign 
can strengthen our image, unless we, the profession, 
do something in that direction. 

How can we do that? Simply by:
 Ű increasing our level of professional knowledge 

and adapting it to economic realities,
 Ű adopting the adequate ethical conduct 

in every valuation we undertake,
 Ű being aware of the fact that accountability 

for a valuation we undertake has 
nothing to do with the fees we charge. 

How do you see the cooperation 
with relevant international bodies? 
Do you have a plan to develop it?

You know that internationally we are active 
members in the major professional organizations 
worldwide. We are invited as lecturers in different 
parts of the world, we enjoy respect as professionals 
and given for an example of healthy growth of an 
association. Moreover, we are invited to deliver 
training in the neighboring countries and give expert 
advice on the development of the profession.

Yes, I do have a plan to further the cooperation 
with international bodies, it is the only way to keep up 
with the profession and anticipate the changes in the 
market, the only way to understand the future needs 
of the profession. 

What about partnerships 
with other professions 
in Romania?

We have partnered with other 
professional organizations, we are 
an active member of the Romanian 
Union of Liberal Professions and we 
are open to building partnerships 
with other organizations, too. Our 
relation with local professional 
organizations is also highly 
important for us, because we 
represent valuers from Romania.

Do you believe that 
the current standard of 
professional training is 
good and in accordance 
with the requirements 
of the economic 
environment in which 
valuers undertake 
their activity?

Yes, most of our members 
have a good level of professional 
training and in accordance with 
the requirements of the economic 
environment. Only those who are 
unwilling or unaware of the danger 
of lagging behind do nothing to 
improve. In the Association, we are 
striving to inform the colleagues 
about the latest developments in 
the profession by means of the 
conferences we organize, seminars, 
books and our valuation magazine. 

Do you have a particular 
message to convey to the 
members of ANEVAR?

I am consistent with myself, so 
why should I say something else 
now when I keep saying in our 
meetings “come and get engaged”? 

I care!
If you care, too, about the 

environment in which you perform 
your activity, engage with us! 

 Ű Strengthening 
ANEVAR’s 
image is 
something 
we all do, on 
a daily basis. 
No campaign 
can strengthen 
our image, 
unless we, the 
profession, do 
something in 
that direction.
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“ANEVAR is now among the most 
respected and acknowledged 

associations in Europe”

An interview with 
Daniel Manațe, 

President of ANEVAR 
in 2016-2017

 Ű by Raluca Șlicaru
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What is your appreciation of the two-
year term for the president office?  

Two years is a good period for the life of the Association. 
It is long enough for someone to work towards important 
targets for the profession and reach them. 

It is also short enough to allow other valuable members 
to access the leadership position and make a contribution to 
the development of the organization. 

What is the greatest 
achievement of your office? 

I would not mention just one achievement. I consider 
the following to be equally important: the enhancement 
of core professional knowledge, the replacement of the 
old IT platform with an integrated solution, with all the 
access and operation codes available to the employed staff, 
international representation in all the global, European and 
regional professional structures, strengthening our regional 
leadership position, starting joint projects in currently 
sensitive valuation fields – such as the joint working team 
we set up with UNPIR (The Romanian Union of Insolvency 
Practitioners, n.t.) and INPPI (The Romanian Training 
Institute of Insolvency Practitioners, n.t.), a team that 
focuses on developing a valuation standard for insolvency 
purposes – the development of a 20-year strategy for 
ANEVAR, in point of vision and strategic lines of action. 

What would be the project you 
would have liked to focus more on 
and you could not, for some reason? 

A critical aspect in the valuation profession in the 
current socio-political context is valuation in litigation. 
Various cases brought to court require the appointment of 
judicial experts specializing in asset valuation (real estate, 
personal property, shares, etc.). Unfortunately, the legal 
framework in place does not clearly stipulate that all such 
technical expertise reports must have at least one common 
denominator, when their include valuation opinions, 
namely the asset valuation standards. Otherwise, valuations 
for court proceedings fail to be comparable, though they 
refer to the same asset, at the same valuation date and the 
same purpose. Neither are they comparable with valuations 
performed by authorized valuers outside court proceedings, 
in keeping with the asset valuation standards, even if they 
reflect the same context: the same subject, the same date of 
the valuation, the same basis of value and so on. This brings 
us to a paradox, there are around 4100 authorized valuers, 
members of ANEVAR, they value different types of assets for 

different purposes, but later, in court, 
the same asset is subject to valuation 
in the same context (date, value basis, 
etc.) by means of methods that are 
NOT recognized in the asset valuation 
standards (e.g. the “qualitative” 
method used by some judicial experts 
in land valuation or the “practitioners” 
method used by some judicial experts 
in the valuation of shares). This allows 
for the possibility to end up with two 
significantly different values, which 
may prejudice both the interests of 
public authorities and private interests. 

The rather complicated situation 
within the judiciary in the last two 
years has hindered a real dialogue 
between ANEVAR’s management 
and decision makers in justice. We 
have however paved the way for a 
serious and meaningful discussion on 
the topic and the media has been 
made aware of these topics of general 
public interest. The Association must 
necessarily resume these discussions 
in the near future. 

In hindsight, do you think 
that the way the Association 
is perceived has changed 
in these two years? 

The positive image of the 
Association has been strengthened in 
this time, its public dimension has 
expanded, adding more weight and 
meaning to the public utility status 
that is provided for in the act of the 
profession. 

What are the achievements in 
point of professional training? 

These two years have been very 
intense in point of the activities of 
the Qualification and Accreditation 
Committee and the Scientific and 
Standards Committee. Both for 
professional qualifications and 
continuous training. In 2017 we 
successfully updated the EPI (Real 

 Ű The positive 
image of the 
Association 
has been 
strengthened 
in this time, 
its public 
dimension has 
expanded, 
adding more 
weight and 
meaning to the 
public utility 
status that is 
provided for in 
the act of the 
profession.
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Estate Valuation, n.t.) and EMB (Personal Property Valuation, 
n.t.) courses and the EI (Business Valuation, n.t.) course will 
be delivered in spring next year. For the EPI specialization 
we do not only have now new training materials, but we 
have also edited and printed a comprehensive manual, also 
addressing older members, on paper. 

As for seminars, the EPI specialization was clearly the 
net beneficiary of the 2016-2017 mandate. 

I would first of all single out an excellent material, 
“Surse de cost. Instrumente de lucru” (Cost Sources. 
Working Tools, n.t.) that came with many of the necessary 
clarifications to the tools we use in the cost approach (e.g. 
IROVAL Catalogues, 1964 Catalogues of Kost Program) 
right when they were needed most. Valuation of buildings 
for tax purposes led to an updated ”Valuation of Building 
for Tax Purposes According to the New Fiscal Code” 
seminar that enjoyed the largest participation of all. With 
the new EPI manual, we updated other seminars, too, 
such as “EPI 2017. Updated Knowledge”, “The Market 
and Income Approaches”, both of them recall seminars.

From the Valuation Logistics series, I would list the 
remarkable “Productivity Tools” (Word and Excel for 
valuation), enabling our members to learn about how to 
create templates with direct application to valuation. The 
same series also included The Management of Risks and 
Opportunities in Valuation Services that provided useful 
information about how to manage a valuation firm or 
sole practitioner activity from the perspective of risks 
and opportunities. 

Finally, valuation for the purpose of insolvency, has 
generated a version of a “Valuation for Insolvency” 
seminar, but it needs to be added the results of the 
joint teamwork of ANEVAR - UNPIR – INPPI, i.e. a 
methodological guidance note and perhaps a standard. 

Please tell us about the project 
you announced before you took 
office, ANEVAR in 20 Years Strategy. 

Successful organizations always plan on the long term, 
they have a strategy based on a mobilizing, inspirational 
vision, widely shared by everyone that makes a difference. 
The vision and the strategy are practically reflected in long-
term objectives that are cascaded down to medium and 
short term targets, with resources, ownership and deadlines 
for each. Knowing how important such an approach is, at 
the beginning of my mandate I proposed this project to the 
members and in 2017 we succeeded in crystallizing it with 
the support of former ANEVAR presidents and former 
and current members of the Board of Directors. Currently, 
we have a definite vision and 11 long-term lines of actions 

that were endorsed by the National 
Conference in December. Line of 
action breakup as per strategic object 
will be subject to the approval of the 
National Conference in spring 2018. 

Now that you have this 
two-year experience at the 
helm of ANEVAR, do you see 
anything different about 
the life of the Association 
compared to the way you 
imagined it two years ago? 

This is a sensitive but rightful 
question. I now see some aspects in 
the life of the Association in a different 
light, really. I appreciate that the two 
years of at the helm of ANEVAR were 
a sort of initiation experience, when 
one really comes to see how the system 
works. One has some levers, though 
limited to intervene in the machinery 
and avoid disruptions, to move in the 
good direction for the profession as a 
whole. 

What is the progress the 
Association has made in 
international cooperation? 

In the six years since valuation 
became a regulated profession, 
ANEVAR has constantly grown 
and consolidated its position of a 
regional leader in the profession. 
ANEVAR is now among the most 
respected and acknowledged 
associations in Europe. In only the 
last two years, we signed cooperation 
and assistance agreements with 
counterpart associations from the 
Republic of Moldova, Georgia and 
Bulgaria, whereby we provide not 
only organizational expertise, but also 
professional training. At the highest 
level of international cooperation, 
I would mention the extension of 
the cooperation protocol signed 
with the Appraisal Institute of the 
USA (AI), materializing in the joint 

 Ű Successful 
organizations 
always plan on 
the long term, 
they have a 
strategy based 
on a mobilizing, 
inspirational 
vision, widely 
shared by 
everyone 
that makes a 
difference.
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organization of international conferences, the translation 
of significant books that the AI published in the field of 
real estate valuation or excellent articles provided by the 
AI regarding the methodology and practice of real estate 
valuation that we publish regularly in Valoarea magazine 
and the bilingual magazine Valuation Journal. 

At European level, ANEVAR makes a remarkable 
contribution to TEGoVA’s activities, with one member 
in the European Valuation Standards Board, one in the 
European Valuation Practice Board an one in the European 
Recognition Committee.

Potentially high benefits are also linked to cooperation 
with IVSC. Besides Mr. Bădescu’s membership in the 
Standards Recognition Board, ANEVAR’s management is a 
direct actor in the design of the strategy to disseminate the 
International Valuation Standards in Europe. 

Please tell us something about the fact that 
ANEVAR is now affiliated to iiBV and the 
benefits of this partnership for our members. 

The iiBV is an international organization that delivers 
the highest level of training in business valuation, globally. 
Sir David Tweedie, the President of the IVSC, believes that 
the next star specializations in valuation will be business 
valuation and financial instruments valuation. In this 
context, the IVSC is planning to have an international 
certification in business valuation. That is why we need to 
be among the strong organizations so that we can be among 
the first to benefit from this certification. 

How do you see your further engagement 
with the Association, as a member of the 
Board and former ANEVAR President? 

I like to think my engagement will not stop with the 
two years in the Board as former president. I am ready 
to do more and I am available to the Association for 
other projects or significant lines of actions, such as those 
related to ethics, valuation in litigation, valuation of cultural 
assets, international representation or the development of 
valuation methodology. 

What would you recommend to 
the future candidates running for 
the office of ANEVAR president? 

ANEVAR is a public utility professional association made 
up of intellectuals. The management of such an organization 
must pursue the members’, the profession’s agenda. It is vital 
that the president and the board of directors should avoid 

pursuing their own agenda at the 
expense of the agenda of the members, 
of the organization as a whole. 

In your opinion, what 
are the strongest points 
of our Association? 

First and foremost, we have 25 years 
of proven organizational experience 
that improved with time. It helps the 
Association to work to the benefit of 
all its members and the profession, not 
just isolated interest groups. 

Secondly, we have competent, 
dedicated and loyal staff and the 
turnover has been low in the last years. 
This ensures that kind of positive 
continuity that is beneficial to the 
management of current activities. 

Thirdly, with a strategy for 
the next 20 years, I expect current 
organizational projects to continue 
along the future sequence of presidents 
and boards. 

Fourthly, the members engagement 
at the level of the Association’s 
management is pro bono and I insist 
on engagement. That largely ensures 
that the members of the board are first 
of all motivated by the intention to 
serve the profession, not private interest 
groups. This organizational structure 
should be preserved in the future and 
candidates running for management 
positions should live up to this belief.

Finally, if vision rests with the 
leaders, vibration with the members 
and perception with the public, we 
now have a vision that was adopted by 
the National Conference and that sums 
up the main values of the Association 
that must become the members’, too.

I will point them out: high 
standards, excellence, ethical conduct 
and quality. These are the values that 
gain us the partners’ respect and trust, 
once they are attained. And then, they 
generate and maintain a positive public 
perception of the authorized valuer, the 
Association, the profession. 

 Ű Finally, if vision 
rests with 
the leaders, 
vibration with 
the members 
and perception 
with the public, 
we now have 
a vision that 
was adopted 
by the National 
Conference 
and that sums 
up the main 
values of the 
Association that 
must become 
the members’, 
too.
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 Ű by ADRIAN VASCU,  
President of ANEVAR in 2014-2015,  
Senior Partner Verdio

What everyone has understood is that we may still 
call it circulation value, but what we mean is nevertheless 
market value. 

However, if the circulation value had something 
to do with circulation (likely of goods, similar to its 
counterpart tax, later renamed VAT), the market value 
should have something to do with the market.

But what does the market stand for in the context on 
this notion?

The Market
According to valuation standards:
“A market is the environment in which goods and 

services trade between buyers and sellers through a price 
mechanism. The concept of a market implies that goods or 
services may be traded among buyers and sellers without 
undue restriction on their activities. Each party will 
respond to supply-demand relationships and other price-
setting factors as well as to their own understanding of the 
relative utility of the goods or services and individual needs 
and desires.” SEV 100 General Framework, para. 10.

The definition above indicates 
that besides the existence of goods 
or services, we can only speak of 
a “market” only in the presence of 
buyers and sellers that may trade 
those goods or services without 
undue restriction. 

“Markets rarely operate perfectly 
with constant equilibrium between 
supply and demand and an even 
level of activity, due to various 
imperfections. Common market 
imperfections include disruptions of 
supply, sudden increases or decreases 
in demand or asymmetry of knowledge 
between market participants. Because 
market participants react to these 
imperfections, at a given time 
a market is likely to be adjusting 
to any change that has caused 
disequilibrium. A valuation that has 
the objective of estimating the most 
probable price in the market has to 
reflect the conditions in the relevant 
market on the valuation date, not 

Known to experts as one of the 
“bases of value”, the notion of 
market value entered our profes-

sional vocabulary after 1990. There had 
been no open market before so market 
value was inexistent. We are aware that 
the surrogate called “circulation value” 
survived in the general mindset for a 
long time and it has not yet been totally 
given up in either regulations or legal 
documents, in particular.

Market Value Test
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an adjusted or smoothed price based on a 
supposed restoration of equilibrium.” SEV 
100 General Framework, para. 14.

Paragraph 14 reminds us of the 
fact that markets rarely operate 
perfectly and that perfectly is 
understood as the constant 
equilibrium between 
supply and demand and an 
even level of activity. That 
means that when a valuer 
is supposed to estimate 
the “market value”, the 
valuer as well as the clients 
and designated users must 
consider these features of 
the market. This imperfect 
environment is actually the 
place where valuers look for 
the market data they need to 
estimate the “market value”.

But what is this “market 
value” after all, beyond the 
definition found in the valuation 
standards and from there in all the 
valuation reports and most of the 
times in legal texts when they refer to 
asset valuation? 

Market Value
Also according to valuation standards, 

the defining features of the market value are 
found in italics below.

The market value is the estimated amount for which 
an asset or liability should exchange on the valuation date 
between a willing buyer and a willing seller in an arm’s 
length transaction, after proper marketing and where 
the parties had each acted knowledgeably, prudently and 
without compulsion.

The definition of the market value shall be applied in 
accordance with the following conceptual framework:

a. “the estimated amount” refers to a price expressed 
in terms of money payable for the asset in an arm’s 
length market transaction. Market value is the most 
probable price reasonably obtainable in the market on 
the valuation date in keeping with the market value 
definition. It is the best price reasonably obtainable by 
the seller and the most advantageous price reasonably 
obtainable by the buyer. This estimate specifically 
excludes an estimated price inflated or deflated by 

special terms or 
circumstances such as 

atypical financing, sale and 
leaseback arrangements, special 
considerations or concessions 
granted by anyone associated with 
the sale, or any element of special 
value;

b. “an asset should exchange” refers 
to the fact that the value of an asset 
is an estimated amount rather 
than a predetermined amount or 
actual sale price. It is the price 
in a transaction that meets all 
the elements of the market value 
definition at the valuation date;

c. “on the valuation date” requires 
that the value is time-specific as 
of a given date. Because markets 
and market conditions may 
change, the estimated value may 
be incorrect or inappropriate 
at another time. The valuation 
amount will reflect the market 
state and circumstances as at the 
valuation date, not those at any 
other date;
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d. “between a willing buyer” refers to one who is motivated, 
but not compelled to buy. This buyer is neither over 
eager nor determined to buy at any price. This buyer 
is also one who purchases in accordance with the 
realities of the current market and with current market 
expectations, rather than in relation to an imaginary 
or hypothetical market that cannot be demonstrated or 
anticipated to exist. The assumed buyer would not pay 
a higher price than the market requires. The present 
owner is included among those who constitute “the 
market”;

e. “and a willing seller” is neither an over eager nor a forced 
seller prepared to sell at any price, nor one prepared to 
hold out for a price not considered reasonable in the 
current market. The willing seller is motivated to sell 
the asset at market terms for the best price attainable in 
the open market after proper marketing, whatever that 
price may be. The factual circumstances of the actual 
owner are not a part of this consideration because the 
willing seller is a hypothetical owner;

f. “in an arm’s length transaction” is one between parties 
who do not have a particular or special relationship, 
e.g. parent and subsidiary companies or landlord and 
tenant, that may make the price level uncharacteristic of 
the market or inflated because of an element of special 
value. The market value transaction is presumed to be 
between unrelated parties, each acting independently;

g. “after proper marketing” means that the asset would 
be exposed to the market in the most appropriate 
manner to effect its disposal at the best price reasonably 
obtainable in accordance with the market value 
definition. The method of sale is deemed to be that 
most appropriate to obtain the best price in the market 
to which the seller has access. The length of exposure 
time is not a fixed period but will vary according to the 
type of asset and market conditions. The only criterion 
is that there must have been sufficient time to allow 
the asset to be brought to the attention of an adequate 
number of market participants. The exposure period 
occurs prior to the valuation date;

h. “where the parties had each acted knowledgeably, 
prudently” presumes that both the willing buyer and the 
willing seller are reasonably informed about the nature 
and characteristics of the asset, its actual and potential 
uses and the state of the market as of the valuation 
date. Each is further presumed to use that knowledge 
prudently to seek the price that is most favorable for 

their respective positions in the 
transaction. Prudence is assessed 
by referring to the state of the 
market at the valuation date, not 
with benefit of hindsight at some 
later date. For example, it is not 
necessarily imprudent for a seller to 
sell assets in a market with falling 
prices at a price that is lower than 
previous market levels. In such 
cases, as is true for other exchanges 
in markets with changing prices, 
the prudent buyer or seller will act 
in accordance with the best market 
information available at the time;

i. “and without compulsion” 
establishes that each party is 
motivated to undertake the 
transaction, but neither is forced 
or unduly coerced to complete it.

To put it in plain words, a market 
value only exists when it meets all the 
requirements set out in the valuation 
standards, which we quoted before.

That is to say that whenever a 
market value is estimated, the result 
obtained by the valuer must comply 
with the above requirements.

Also, when the law makes 
reference to the market value, it 
actually asks the valuer to comply 
with the requirements laid out in the 
definition of the market value. 

In a nutshell, these 
requirements are:

Given that the market approach 
is one of the main valuation 
approaches and that, according to its 
name, it should result in the market 
value, it can only be used based on 
the market data valuers collect. 

Consequently, for the valuation 
to result in the “market value”, i.e. 
the value that corresponds to the 
requirements listed in the table 
below, the data valuers rely on 
must also comply with the same 
requirements.

 Ű Also, when 
the law makes 
reference to the 
market value, 
it actually asks 
the valuer to 
comply with the 
requirements 
laid out in the 
definition of the 
market value.
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Table 1

No. Mandatory requirement from the definition of market value

1 Special terms or circumstances

2 Effective date of price validity

3 Willing buyer

4 Willing seller

5 Arm's length transaction

6 Adequate marketing

7 The requirement for the parties to act knowledgeably, prudently and without compulsion 

What is the data valuers use?
“Real Estate Valuation”, 13th edition, a book that is 

considered the “bible” of real estate valuation, issued by 
the US Appraisal Institute and translated by ANEVAR, 
specifies the following regarding the market approach:

“In the comparison approach, an opinion on the 
market value is formed based on the comparison between 

the subject property and similar 
properties that were recently sold, 
listed or already contracted, i.e. those 
for which a buying offer and a down 
payment were recently made. A 
major assumption in the comparison 
approach is the fact that the market 
value of a property can be supported 
by the study of the market reaction 
to comparable and competitive 
properties” (Chapter 13). 

As we already know, in the 
market approach data can derive 
from sources such as recent sales 
or listings of similar properties. In 
other words, on transactions and /or 
listings. Is there a priority between 
them? Do we first consider the sales 
and then the listings or the other way 
round?

We can answer that, provided we 
examine the following:

1. The first two stages in the market 
approach are:

a. The competitive market research 
for properties that are similar to 
the subject property and were 
recently sold, listed or contracted.

b. The data are checked to see 
whether they are accurate and 
reflect arm’s length transactions. 
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 Ű It is just as 
important to 
specify that 
even if the 
definition of 
the market 
approach 
presented 
above, taken 
from the 
“American 
bible”, is 
universally 
recognized, 
its practical 
application is 
particular of 
each country, 
because each 
has specific 
features 
regarding 
access to data.

Checking the data can 
involve asking for additional 
information about the property 
and the market, which makes 
comparisons reliable. 

2. The availability of access to the 
sales agreements and transaction-
related details.

3. The availability of access to 
listings and listing-related details.

Consequently, the answer 
regarding priority depends on the 
availability of data access and the 
possibility to check the data. 

To follow the logical frame 
of this article, I would come to a 
partial conclusion and say that in 
order to estimate the “market value” 
through the market approach,  the 
data used in valuation, whether 
transactions or lists, must comply 
with the requirements set out in 
the definition of market value 
summarized in Table 1.

When these requirements are not 
met, data are useless, meaning that 
before we conclude on which kind 
of data is adequate (transactions 
or listings), we must apply the 
“market value test”, i.e. the extent of 
compliance with the 7 requirements 
listed in the table above. 

I will dwell on the application 
of the test in the next chapter, but 
before that I would like to single 
out some features of the real 
estate transactions and listings 
on the Romanian market and the 
availability of access to data for both 
valuers and users.

 It is just as important to specify 
that even if the definition of the 
market approach presented above, 
taken from the “American bible”, is 
universally recognized, its practical 
application is particular of each 
country, because each has specific 
features regarding access to data. 

Specifications from manuals or standards, which have 
been applied in Romania via the translation of their 
original versions, can only be interpreted if they relate 
to the particulars of the market reality where we find the 
assets whose market values are estimated. The adopted 
interpretation must enjoy general support from the 
professionals in the field. 

Real Estate Transactions
They have represented a ”Fata Morgana”. There is 

much to say about this type of data, but I will stick to 
well-known and generally accepted conclusions:

 Ű Public data that would allow for the use of comparable 
sales have not been available to valuers and designated 
users.

 Ű Out of fiscal reasons, the sellers and buyers attitudes 
were to refrain from making public the actual 
transaction prices.

 Ű The sales prices in the agreements were influenced by 
the amounts resulting from notary expertise (notary 
grid) and did not mirror in all cases the amounts paid 
by the buyer and received by the seller. 

 Ű Currently, there are no databases where this data is 
fed and no project in the pipeline to deliver a national 
database that would collect such information.

 Ű Enquiries by the real estate brokers or notaries on 
the subject of prices in the sales agreement have been 
given a cold shoulder.

 Ű The recent years trend has been for smaller distortions 
in the agreement prices, given the legislation both on 
cash transactions and money laundering as well as the 
changes brought to the Fiscal Code on the amounts 
subject to transaction tax, which are no longer under 
the direct influence of notarial expertise.

The trend is encouraging, but the change involved 
is deep-going and relates both to a mind set and the 
legislation. That is why I believe that it will take a while 
before we can say that the prices found in the agreements, 
supposing they can be publicly accessed, are the actual 
amounts paid by the sellers. 

To put it differently, assuming that starting tomorrow, 
we could access all real estate sales data, I doubt that the 
use of the agreement prices would pass the “market value 
test”, i.e. would result in market values. 
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 Ű One thing we 
must bear in 
mind is that 
from its very 
emergence, 
the Romanian 
valuation market 
has relied on 
listings and 
it still does 
today. Valuation 
reports based 
on comparable 
listings only is 
fully compliant 
with valuation 
standards and 
Romanian 
realities.

Listings

 Ű Listings emerged and turned into 
data accessible to the public with 
the emergence and wide-scale 
use of the internet;

 Ű Until 2-3 years ago, when 
valuation guidance notes 
were issued to complement 
international valuation standards, 
there was no practice whatsoever 
to check the data in the listings by 
phone or even physically;

 Ű The applications made available 
by the cadaster office and the 
software allowing for the 
visualization of the properties 
have led to a change in the 
valuers’ attitudes;

 Ű Technological progress has 
enabled sellers and buyers alike 
as well as private investors to 
make available detailed data on 
the properties undergoing sale.

Data reliability has increased a lot 
in the past few years and, implicitly, 
so did the quality of valuation reports.

One thing we must bear in mind 
is that from its very emergence, the 
Romanian valuation market has 
relied on listings and it still does 
today. Valuation reports based on 
comparable listings only is fully 
compliant with valuation standards 
and Romanian realities. 

A further argument is the “market 
value test” that I will introduce 
below and that I analyzed starting 
from the rather abstract statement 
that “the market value can be derived 
provided it meets all the conditions 
comprised in the definition of the 
market value.” The statement is 
correct but rather hard to digest, 
that is why it remains a truism. 
Since I have already introduced the 
definition of the market value as well 

as the requirements therein, I have dug deeper into this 
statement and therefore proposed a test. 

The use of the test
Essentially, the “market value test” is an analysis 

that valuers should apply to any comparable and must 
have the following correct answer for the concerned 
comparable to be adequate for the market value 
estimation.

The correct answers must be understood in relation 
to points (a) - (i) from above, which are taken from 
the valuation standards and refer to the explanations 
pertaining to the market value. 

Below are the most likely answer options for the use 
of a transaction or listing. 
1. Special terms or circumstances – This requirement 

is aimed at the identification of an estimated price 
inflated or deflated by special terms or circumstances 
such as atypical financing, sale and leaseback 
arrangements, special considerations or concessions 
granted by anyone associated with the sale, or any 
element of special value.

 Ű The use of the transactions – It is very difficult to 
know this information just by simply coming in 
the possession of a sales document. The category 
of special terms or circumstances also includes the 
prices stipulated in contracts, which were taken from 
the notary expertise. Unless the valuer becomes 
aware of the details of the transactions, acquired 
form either a seller or a buyer, the answer to this 
question is unlikely to be correct. 

 Ű The use of the listings – As long as we consider 
the list price confirmed by the seller, it is very likely 
that such a price is not affected by special terms or 
circumstances.

2. Effective date of price validity – This is the 
requirement that the amount should reflect the 
terms and circumstances of the market at no any 
other date but the valuation date.  

 Ű The use of the transactions – Though the sales 
agreement shows the date when the agreement 
was concluded, this is no guarantee that the price 
involved was not negotiated long time before. In 
order to meet this requirement of the test, the 
valuer must gain knowledge about how the price 
was actually set and whether it was valid under the 
market conditions at the valuation date.
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 Ű Effective 
date of price 
validity – This is 
the requirement 
that the amount 
should reflect 
the terms and 
circumstances 
of the market 
at no any other 
date but the 
valuation date.

 Ű  The use of the listings – Though listings are supposed 
to be valid at the valuation date, the valuer needs to 
examine and find information about how old the 
listing and consequently the price are and when the 
seller last updated it. Listings databases can generally 
provide such information. 

3. A willing buyer -  A buyer who is motivated, but not 
compelled to buy. This buyer is one who purchases 
in accordance with the realities of the current market 
and with current market expectations, rather than in 
relation to an imaginary or hypothetical market. 

 Ű The use of the transactions – This information is 
unlikely to be known and hence we cannot answer 
the test unless we can contact the buyer or learn 
details about the attitude of the buyer from the parties 
involved in the transaction as witnesses: notaries, real 
estate brokers, legal counselors, bailiffs. 

 Ű The use of the listings – It is based on the reasonable 
assumption that the buyer’s willingness is shaped 
by the market conditions and that there are no 
general grounds to suppose that by using an offer the 
transaction will not involve a “willing buyer”.

4. A willing seller – A willing seller is neither an over 
eager nor a forced seller prepared to sell at any price. 
The willing seller is motivated to sell the asset at 
market terms for the best price attainable in the open 
market after proper marketing, whatever that price 
may be.    

1. The use of the transactions – This information is 
unlikely to be known and hence we cannot answer 

the test unless we can contact 
the seller or learn details about 
the attitude of the seller from the 
parties involved in the transaction 
as witnesses: notaries, real estate 
brokers, legal counselors, bailiffs.

 Ű The use of the listings – It 
is based on the reasonable 
assumption that the buyer’s 
attitude is willingness provided 
that the listing terms should 
allow to contact the seller and 
gather the necessary information. 

5. Arm’s length transaction – Is 
one between parties who do 
not have a particular or special 
relationship, e.g. parent and 
subsidiary companies or landlord 
and tenant, or persons from the 
same family, that may make the 
price level uncharacteristic of 
the market. The market value 
transaction is presumed to be 
between unrelated parties, each 
acting independently.

 Ű The use of the transactions – In 
some situations, the information 
regarding the link between related 
parties is easy to check (if they are 
companies from the same group, 
a landlord and a tenant or if the 
seller and the buyer have the same 

Table 2 – Market Value Test

No. Mandatory requirement from the definition of market value Correct answer

1 Special terms or circumstances No

2 Effective date of price validity Valuation date

3 Willing buyer Yes

4 Willing seller Yes

5 Arm's length transaction Yes

6 Adequate marketing Yes

7 The requirement for the parties to act knowledgeably, prudently and without compulsion Yes
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 Ű I already 
explained that 
I suggest to 
use this test, 
i.e. to answer 
the 7 questions 
correctly for 
each of the 
comparables 
that will be used 
in the valuation 
report when 
the scope of 
work comprises 
market value 
estimation.

surname). In other situations, we 
need one of the parties directly 
or indirectly involved in the 
transaction to provide additional 
information and confirm the 
relation. In case the information 
is confirmed, the transaction is no 
longer an arm length’s transaction 
and it cannot be used in market 
value estimation. 

 Ű The use of the listings – As long 
as the input data is the listing 
price, without knowing who the 
buyer is, but supposing one who 
is willing and also independent 
from the seller, it is rather easy 
to consider that the listings meet 
this requirement. 

6. Adequate marketing – It 
means that the asset would be 
exposed to the market in the 
most appropriate manner to 
effect its disposal at the best 
price reasonably obtainable in 
accordance with the market value 
definition.

 Ű The use of the transactions – 
Again, this information can be 
found only if we are aware of 
the circumstances in which the 
transaction was concluded. i.e. we 
do not use only the information 
comprised in the sales agreement, 
but we must obtain from the 
persons that played a direct role in 
the transaction the confirmation 
of the additional information 
regarding the market exposure of 
the transaction object.

 Ű The use of the listings – The 
existence of a listing already 
equals a first step towards an 
adequate marketing on condition 
this information is found in a 
source available to the public, it 
can be checked and is not a notice 
posted by a bailiff, for instance. 

7. The requirement for the parties to act 
knowledgeably, prudently and without compulsion 
- Presumes that both the willing buyer and the willing 
seller are reasonably informed about the nature and 
characteristics of the asset, its actual and potential 
uses and the state of the market as of the valuation 
date. Each is further presumed to be motivated to 
undertake the transaction, but neither is forced or 
unduly coerced to complete it.

 Ű The use of the transactions – These requirements 
ask again for knowledge about the details behind the 
sales agreement and make it very difficult to use the 
sales agreement as such, to validate the market value 
estimation by comparison. 

 Ű The use of the listings – The aspects linked to this 
last requirement may be checked with the seller; the 
supposition that the buyer will comply with these 
aspects is reasonable and highly likely. 

    We may see from the above that when we use the 
transactions it is very difficult to argue the successful 
completion of the “market value test”. I would rather state 
that the use of transactions has not and does not lead to 
the market value estimation except for very rare cases 
that must be adequately argued.

Conclusions
I already explained that I suggest to use this test, 

i.e. to answer the 7 questions correctly, for each of 
the comparables that will be used in the valuation 
report when the scope of work comprises market value 
estimation. 

The test is considered “a pass” if the answer to each of 
the questions replicates Table 2. 

One incorrect answer makes a comparable property 
unusable to estimate the market value.

I believe that the analysis above stands for:

1. A demonstration of the fact that we made the right 
decision 25 years ago to use listings as comparables. 
It was the only decision that could be applied to 
estimate the market value. 

2. A new tool available to the valuers, helping them to look 
further into the selection of comparable properties. 

Time will tell if this second conclusion will find its 
practical application. 
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Statistics
the Sizzling Topic 

 of Summer 2017

U
ndoubtedly the hottest 
topic in valuation this 
summer has been the 
use of statistical metho-
ds of valuation. Whilst 
the debate about the 

appropriateness of such methods is 
not new it has recently undergone 
a revival with the rapid develop-
ment of automated valuation mo-
dels (AVMs) in various European 
countries and a pronouncement of 
the European Banking Authority in 
connection with a proper interpre-
tation of EU law concerning the use 
of statistical methods of valuation 
for bank lending purposes, 

The debate was sparked last 
year when the Dutch Parliament 
breached EU law by allowing banks 
to grant mortgage loans on the basis 
of values estimated by automated 

valuation models (AVMs) in certain 
circumstances. TEGoVA is seeking 
a reversal of the Dutch law through 
dialogue with the European Com-
mission. This is because whilst tech-
nological advances in valuation to-
ols should be encouraged, there is a 
lack of evidence to prove that AVMs 
in Europe provide the required de-
gree of accuracy for valuation work.  

Indeed as indicated in a report 
by Professor George Matysiak, a 
top authority on valuation accu-
racy,   the European AVM industry 
is shrouded in secrecy. It is difficult 
to verify the accuracy of what are 
being sold as highly sophisticated 
models. There is also the question 
of whether AVMs can be accurate 
in those many European countries 
where property sales data is extre-
mely difficult to obtain?  If valuers 

and consumers alike are to embrace 
AVM technology they must be as-
sured of their accuracy and face the 
same level of scrutiny as endured, 
quite properly, by individual valuers.

In his report Professor Maty-
siak notes that “there is little hard 
impartial evidence on the accuracy 
of AVMs in the public domain. Eu-
ropean vendors are reluctant to re-
lease details”.

 Ű by KRZYSZTOF GRZESIK,  
FRICS REV, Chairman of TEGoVA
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Professor Matysiak observes 
that other than submitting infor-
mation to rating agencies, AVM 
operators in Europe are unwilling 
to have their data/methodologies 
exposed to wider independent 
scrutiny.

In contrast to the lack of trans-
parency in the European AVM in-
dustry, the report notes the avai-
lability of accuracy results in the 
USA, for example from HouseCa-
nary and Zillow. These figures pro-
vide a point of reference. 

Thus for example, based on an 
analysis of 666 US Counties in the 
Zillow database, if +/- 10% is seen 
“as an acceptable margin for error” 
on average some 70% of AVM va-
luations would fall within such a 
bracket. The report suggests that 
this “would likely be an upper limit 
for European AVMs”. However, de-
pending on location, the distributi-
on of valuations falling within this 
bracket ranges from 20% to 92%. 

Professor Matysiak also opines 
that “despite high average accuracy 
levels, statistically-based valuations 
may be widely off the mark and 
need to be augmented by professio-
nal judgement. The margin for error 
will likely vary over different market 
conditions, types of property and 
countries”.

TEGoVA’s contention that the 
above mentioned Dutch law runs 
counter to European law is suppor-
ted by a legal opinion which conclu-
des that under the Mortgage Credit 
Directive the use of an AVM without 
valuer involvement is not allowed 
and in any case under the Capital 
Requirement Regulation (EU) No 
575/2013 (CRR) “statistical metho-
ds (including AVMs) can only be 
applied to monitor the value of the 
property and to identify property 
that needs revaluation. The use of 
such methods, however, does not 
seem to be allowed for the actual va-
luation of the immovable property.”

The above opinion caused some 
disquiet in banking circles and  
at the beginning of this year an 
un-named bank took it upon itself 
to apply to the European Banking 
Authority (EBA) for a detailed in-
terpretation of Articles 229 and 
208 (3).

CRR article 229, states that the 
in the context of the internal ratin-
gs based or IRB-approach: “… the 
collateral shall be valued by an inde-
pendent valuer at or at less than the 
market value. An institution shall 
require the independent valuer to do-
cument the market value in a trans-
parent and clear manner. In those 
Member States that have laid down 
rigorous criteria for the assessment 

of the mortgage lending value …may 
instead be valued by an independent 
valuer at or at less than the mortga-
ge lending value… The value of the 
collateral shall be the market value 
or mortgage lending value reduced 
as appropriate to reflect the results of 
the monitoring required under Arti-
cle 208(3) and to take account of any 
prior claims on the property.”

CRR Article 208 (3) further sets 
out requirements for “monitoring 
of property values” and “property 
valuation”. The Article ends with 
the following words”.

Institutions may use statistical 
methods to monitor the value of 
the property and to identify pro-
perty that needs revaluation.”

On 12th May 2017 the EBA 
pronounced that “Article 208(3)
(b) CRR does not allow the use of a 
statistical model as the sole means 
of undertaking the review of the 
property valuation. The same 
applies to Article 229(1) CRR.”

The above authoritative inter-
pretation should certainly stren-
gthen TEGoVA’s hand in its efforts 
to persuade the European Com-
mission to apply pressure on the 
Dutch Government to amend its ill 
thought out legislation concerning 
AVMs. 
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Valuation Review in the US:  
An Examination of the Process 
and the Appraiser’s Role

How are the differences between valu-
ers and reviewers defined? What are the 
seven steps of real property appraisal re-
view and the role of appraisal reviewers in 
the U.S.? Which attributes make a quality 
review appraiser?

Here is some important informati-
on for valuation professionals seeking to 
learn more about the practice of appraisal 
review in the United States.

The need for reviews
Any discussion of appraisal review 

and reviewers in the U.S. likely should 
begin with client needs. Clients need ap-
praisals to know what a defined interest in 
a specified property is worth. 

On the other hand, they need reviews to:
 Ű Assure themselves regarding the cre-

dibility of the appraisal;

Jim Amorin, MAI, SRA, AI-GRS, is the 2017 president of the Appraisal Institute, the United 
States’ largest professional association of real estate appraisers. Based in Chicago, the 

Appraisal Institute has nearly 20,000 professionals in almost 60 countries.

24 VALUE



Rules of procedure in 
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may require opposing 
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“reply to” a party’s 
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and that would 

be a “review” as 

defined in standards.

 Ű Better understand the level of risk 
associated with a particular apprai-
sal; and

 Ű Assure a client that appraisal reports 
its employees are producing or relying 
on meet the quality requirements of 
that client. 

Also, various types of financial insti-
tutions and government authorities are 
required to have appraisal reports report 
before accepting them. Rules of procedu-
re in trials and arbitrations may require 

opposing experts to “rebut” or “reply to” a 
party’s appraisal report, and that would be 
a “review” as defined in standards.

The bottom line is that obtaining ap-
praisal reviews is a prudent business prac-
tice for users of appraisal services.

Valuer vs. reviewer

The terminology for a review assign-
ment is slightly different among the Ap-
praisal Institute’s Standards of Valuati-
on Practice, the International Valuation 
Standards and the Uniform Standards 
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Reviewers also must 

keep in mind that 

their role is to review 

the appraiser’s work, 

not the appraiser.

of Professional Appraisal Practice, com-
monly known as USPAP.

In the SVP, a valuer is defined as one 
who is expected to provide services relating 
to the value of property in an unbiased  
and competent manner. A reviewer is a va-
luer performing a review. A review is the 
act or process of developing and communi-
cating an opinion to a client about the qua-
lity of another’s appraisal or review report. 

The obligation to protect public trust 
requires reviewers to be in a neutral role 
as they perform valuation services for 
their clients — the same neutral role as an 
appraiser. Further, reviewers must develop 
and communicate their work in a manner 
that is meaningful and not misleading to 
the intended users of their services.

When an individual is acting in the 
role of a reviewer, he or she must perform 
assignments ethically and competently. 
To do so, the review services are provided 
in the context of:

 Ű Impartiality;

 Ű Objectivity;

 Ű Independence; and

 Ű Without accommodation of personal 
interest.

A position of neutrality means the re-
viewer must not advocate the cause or in-
terest of any party or issue. The reviewer 
must defend his or her opinions and con-
clusions, but must do so with impartiality 
with respect to any party or cause.

In litigation work, for example, the 
role of the attorney is to advocate his or 
her client’s cause or objective. The revi-
ewer, however, cannot assume such a role, 
but instead must remain an impartial thi-
rd party whose role is to provide unbia-
sed, objective information to the client 
about matters pertaining to value.

It is possible that the reviewer will not 
find any errors or weaknesses in the work 
being reviewed. A reviewer should never 
believe that the review report must mention 
something negative about the work under 
review. Rather, a reviewer’s scope of work 
may include supplementing the work of the 
appraiser by providing additional informa-
tion and analysis that further supports the 
appraiser’s opinions and conclusions.

Reviewers also must keep in mind that 
their role is to review the appraiser’s work, 
not the appraiser. In this regard a reviewer 
must be careful about making direct or 
implied statements about the appraiser’s 
competency. While substandard work by 
an appraiser may suggest a lack of com-
petency, the reviewer should refrain from 
expressing judgments about the individu-
al and instead express judgments about 
the work under review.

The review process

The mindset of a reviewer is different 
from that of an appraiser. Specifically, the 
reviewer must approach the assignment 
without any bias toward the appraiser or 
the report. That means the reviewer is not 
starting out the review with the idea that 
something is wrong with the report, be-
cause that in itself is a form of bias that 
can taint the review.

The Appraisal Institute has develo-
ped a seven-step process that serves as an 
analytical and procedural checklist for re-
viewers to enhance their reviews. 

Competence assessment begins during 
the problem identification part of the pro-
cess, or even before that, when the revi-
ewer is deciding whether to accept the as-
signment, and continues throughout the 
review process. A reviewer must decide 
if he or she has the necessary knowled-
ge and experience to perform the review 
competently. This means that the revi-
ewer must be sufficiently familiar with 
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about analytical 

techniques the 

appraiser used 
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specific to reviewers 

such as tests of 

reasonableness.

the property type, the market for the pro-
perty type, geographic location, the inten-
ded use, any specific laws and regulations 
that apply to the review assignment and 
analytical methods used in the appraisal. 

The degree of geographic competen-
cy could be more or less important de-
pending on whether the scope of work 
includes the reviewer providing his or 
her own opinion of value. The reviewer 
should be knowledgeable about analytical 
techniques the appraiser used (or should 
have used), as well as analytical techniqu-
es specific to reviewers such as tests of 
reasonableness.

With that in mind, the 
seven steps of the review 
process are:
1. Identification of the problem. What does 

a reviewer do in the identification of the 
problem when the subject of the review 
is an appraisal and its report? The revi-
ewer is looking at the appraisal report of 

the appraiser’s investigation of a specific 
property and its surrounding neighbor-
hood. Reviewers are not directly looking 
at a property, but instead they are loo-
king at the snapshot of what the apprai-
ser looked at.

2. Reviewer’s scope of work. Once the ele-
ments of problem identification have 
been determined, the reviewer has the 
tools needed to determine an appropri-
ate scope of work in Step 2 – one that 
will permit the reviewer to develop cre-
dible review opinions. The reviewer’s 
scope of work looks at all of the aspects 
that have been gathered from Step 1 
and determines the type and extent of 
research and analyses to be carried out 
in the review assignment.

3. Reviewer’s research and analyses. Step 
3 of the review process addresses five 
quality opinions that the reviewer takes 
into account as that individual perfor-
ms research and analyses. The quality 
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The five quality 

opinions are: 

completeness; 

accuracy; adequacy; 

relevance; and 

reasonableness.

opinions developed in Step 3 apply to 
both the development and reporting 
portions of the appraisal under review. 
The five quality opinions are: comple-
teness; accuracy; adequacy; relevance; 
and reasonableness.

4. Review of appraiser’s analysis, opinions 
and conclusions. Step 4 of the review 
process is specific to the development 
portion of the work under review. In this 
step the reviewer is analyzing the ap-
praiser’s analyses, opinions and conclu-
sions while developing opinions whe-
ther they are appropriate and credible, 
as well as developing reasons for any 
disagreement. So the reviewer is taking 
everything from Step 3 that was on the 

development side and deriving encom-
passing opinions about the work under 
review. To create these opinions about 
the development work, the reviewer will 
take his or her opinions of complete-
ness, accuracy, adequacy, relevance and 
reasonableness from Step 3 and channel 
them into opinions of appropriateness 
and credibility, as well as identifying re-
asons for disagreement.

5. Review of appraiser’s report. In Step 5 the 
reviewer is doing much the same analyti-
cal work as in Step 4, but it is exclusi-
ve to the reporting process in the work 
under review. Therefore, in this step the 
reviewer is looking at developing opini-
ons about the completeness, accuracy, 
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adequacy, relevance and reasonableness 
of the reporting in the work under revi-
ew. All of these opinions are channeled 
into the reviewer’s opinion as to whether 
the appraiser’s report is misleading in 
any manner and also to identify reasons 
for any disagreement.

6. Development of the reviewer’s own opi-
nion of value. Step 6 may or may not 
be included depending if the reviewer’s 
scope of work requires the reviewer to 
develop his or her own opinion of va-
lue. If it is a two-stage assignment, the 
reviewer will provide an opinion of va-
lue because the client wants a second 
opinion regarding the value of the pro-
perty. In assignments that don’t require 

the reviewer to provide his or her own 
opinion of value, the reviewer has to be 
careful not to inadvertently provide a 
value opinion by stating that the revi-
ewer concurs, agrees or disagrees with 
the appraiser’s opinion of value.

7. Reviewer’s report consistent with inten-
ded use. The final step in the review 
process is to provide the reviewer’s 
report that logically presents the revi-
ewer’s opinions consistent with the in-
tended use of the assignment. The revi-
ewer’s report should provide sufficient 
support with relevant evidence and lo-
gic so that the client and intended users 
understand it and how the reviewer re-
ached his or her conclusions.

Reviewer qualities

There are several key qualities that 
successful reviewers possess, such as: 
 Ű Professional in their demeanor and pro-

vide quality feedback to the appraiser; 

 Ű Optimistic and begin each appraisal re-
view expecting a quality work product; 

 Ű Fair and give the appraiser the benefit 
of any doubt;

 Ű Tolerant and keep an open mind regar-
ding original methods and techniques; 

 Ű Good listeners; competent and avoid 
getting hung up on trivial things; and 

 Ű Positive and make each review a good 
experience. 

Additionally, a review appraiser must 
excel at mental math and quick thin-
king, building custom analysis to solve 
deal-specific situations, forward and bac-
kward reasonableness tests, and aptitude 
with technology. 
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James L. Murrett, MAI, SRA, 
is the 2018 president of the 
Appraisal Institute 

On behalf of the Appraisal 
Institute’s nearly 19,000 professionals 
in almost 60 countries, including 
Romania, I congratulate ANEVAR on 
its 25th anniversary! This is truly a 
fantastic milestone, and a tribute to 
the organization’s past and current 
leaders and dedicated members.

For more than 10 years — since 
2006 — the Appraisal Institute has 
enjoyed a productive and successful 
relationship with ANEVAR, which has 
been highlighted by collaboration in 
the areas of cooperation agreements, 
books, speaking engagements and 
conference participation.

AI and ANEVAR initially signed 
a cooperation agreement in 2013, 
renewed it in 2015 and the current 
version is in effect through 2019. The 
cooperation agreement calls for:
 Ű AI and ANEVAR to work together 

to present AI education programs 
to ANEVAR members and staff;

 Ű AI and ANEVAR to receive a 
limited number of the other’s staff 
and members as guests in their 
respective country;

 Ű Intent to enter into future 
agreements on joint projects 
to promote the importance of 
appraisal standards; and

 Ű Mutually promote the cooperation 
agreement to organizations and 
clients within the U.S., Romania 
and internationally.

 Ű “Valuation of Sustainable Buildings,” 
presented by Scott Robinson, MAI, 
SRA, AI-GRS, as AI’s 2014 vice 
president; and

 Ű “Global Real Estate Valuation 
Update,” presented by Richard L. 
Borges II, MAI, SRA, AI-GRS, AI-
RRS, as AI’s 2013 president.
While AI has enjoyed the 

opportunity to present at several 
ANEVAR Valuation Conferences, we’ve 
been equally glad to have ANEVAR 
leaders attend AI’s Annual Conference 
since 2014.

Looking ahead, AI is excited to 
build on its wonderful partnership 
with ANEVAR and our organization 
wishes you another 25 years and more 
of great success.

President of TEGoVA 
Krzysztof Grzesik, REV

The Board of TEGoVA congratulates 
ANEVAR on its 25th Anniversary. Since 
its foundation ANEVAR has actively 
participated in the work of TEGoVA. 
Its influence over the development of 
European Valuation Standards and the 
“Recognised European Valuer” mark 
of excellence has been significant. Over 
the years it has served as a TEGoVA 
Board member and volunteered its 
members in the work of TEGoVA’s 
various committees. ANEVAR has 
become a recognised and respected 
“Brand” not only in Romania but 
throughout the world, thanks to the 
dedication, hard work and enthusiasm 
of its leaders. In Europe, ANEVAR 
has also gained the reputation of a 

ANEVAR - 25 Years of Value in Valuation 
1992 – 2017

Messages sent to the Association by relevant organizations across the world, on the occasion of 25 years since ANEVAR was founded

One of the best examples of 
that professional relationship is the 
signing of international translation 
agreements to translate select AI 
publications, including:
 Ű “The Appraisal of Real Estate, 13th 

edition;”
 Ű “The Valuation of Office Properties: 

A Contemporary Perspective;”
 Ű “Capitalization Theory and 

Techniques Study Guide, 3rd 
edition;” and

 Ű “Valuation by Comparison: 
Residential Analysis and Logic.”.
Along with the translation 

agreements, AI has been pleased 
to present at ANEVAR’s Valuation 
Conference every year since 2013 
where our organization has addressed 
topics such as:
 Ű “Valuation Methodology for 

Chapter 11,” presented by Scott 
Robinson, MAI, SRA, AI-GRS, 
as AI’s 2017 immediate past 
president;

 Ű “AVMs, BPOs and Appraisals: A 
Comparison,” presented by Scott 
Robinson, MAI, SRA, AI-GRS, as 
AI’s 2016 president;

 Ű “Use of Engagement Agreements 
in U.S. Valuations,” presented by 
Jim Amorin, MAI, SRA, AI-GRS, 
as AI’s 2016 president-elect;

 Ű “Role of Appraisal Reviewers,” 
presented by M. Lance Coyle, 
MAI, SRA, as AI’s 2015 immediate 
past president; 

 Ű “Steps in the Review Process,” 
presented by Scott Robinson, 
MAI, SRA, AI-GRS, as AI’s 2015 
president-elect; 
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top educator in valuation. All of this 
in just 25 years! The achievements of 
ANEVAR in its home market are too 
many to list but undoubtedly they are a 
cause for great pride.

iiBV - Chair, Board  
of Directors Edwina Tam 

Congratulations on ANEVAR’s 25th 
anniversary. The iiBV is proud to have 
ANEVAR as a member.

ANEVAR’s record of achievement 
as a professional valuation organization 
is outstanding and is a model for other 
valuation organizations to aspire to.

ANEVAR was founded with a 
purpose to organize, promote, improve 
and protect the practice of the valuation 
profession in Romania. Throughout its 
25 years, it has consistently kept up 
with the changes in market demands 
and steadily elevated the profession 
through improving the technical and 
ethical standards of its members, and 
communicating best practices observed 
regionally as well as globally within the 
valuation profession.

The iiBV was formed in 2010 to 
facilitate the development of business 
valuation education by its members. 
By pooling resources, members are 
able to deliver quality education to its 
members. This provides iiBV members 
with the opportunity to share course 
development costs while providing 
ANEVAR’s business valuers with 
relevant knowledge and training.

Business leaders and decision 
makers rely on accurate assessments 
of the value of businesses to make 
investment decisions. The expertise 
required to make an accurate 
assessment of the value of a business 
requires a combination of advanced 
approaches to business valuation, 
knowledge of current capital markets 
and the professionalism to fairly 
assess the information and analysis 
provided. If the value of a business is 
determined by the value of the future 

education programs so that students 
who complete the iiBV education 
program are eligible to apply for 
the ICVS (International Certified 
Valuation Specialist) designation.
As we look to the future, the iiBV 

will expand its library of continuing 
education, and hopes to work closely 
with ANEVAR to develop new courses 
capable of being translated easily and 
offered online.

Thank you for joining us in our 
mission to build the global valuation 
profession through quality education.

President of IVSG 
Besik Diakonidze, MRICS

On behalf  of Georgian valuers, we 
would like to congratulate with the 25th 

anniversary of foundation of Romanian 
valuers society (ANEVAR).

It was 15 years ago when we met 
Mr. George Bădescu for the first time, 
one of the founder of your society, our 
proffesional meeting was transformed 
into cordial friendship.

From the relation and cooperation 
with Mr. George Bădescu we are 
convinced that friendship in your 
country is very special, moreover if it 
contains professional interests.

After attending your conferences 
and meetings, also frequent relations 
with Mr. George show that the market 
characteristics (both tangible and 
intangible assets) of our countries are 
similar in many terms and we highly 
appreciate exchanging professional 
experiences with you.

On behalf of our society I would 
like to express how proud we are of 
the friendship with you, thanks to our 
meeting with Mr. George Bădescu years 
ago, it gave opportunity to professional 
societies of two different countries to 
become friends. 

Independent Valuers Society of 
Valuers of Georgia is young compared 
to ANEVAR, but I beleive, our members 
have enough experience of working 

cash flows that can be generated by 
the business and distributed to the 
shareholders, then business valuers 
must be able to reasonably assess the 
risks in achieving such cash flows and 
clearly communicate the assumptions 
adopted and rationale for their value 
conclusion. This is the modern-day 
challenge for business valuers.

The global business valuation 
profession is in a unique position 
to serve business decision makers 
and financial market regulators by 
ensuring we perform our work with 
the highest professional standards, 
based on globally recognized valuation 
approaches, methodologies, reporting 
and work standards. Accountants need 
the assistance of business valuation 
specialists to determine market value 
of businesses.

As the International Valuation 
Standards Council (www.IVSC.org) 
develops a quality mark for determining 
the designations that meet a minimum 
level of competency, the iiBV will 
ensure our education programs exceed 
this standard to allow our members 
access to education that meets the 
standards set by the quality mark.

The iiBV helps its members build 
the globally recognized professional 
competencies of their members and 
recently, entered into two important 
strategic alliances:
 Ű The iiBV entered into an 

educational strategic alliance with 
BV Resources (www.bvresources.
com) to help with the development 
and distribution of BV information, 
resources and education courses 
online. BVR provides business 
valuers with current information to 
assist with analysis. As iiBV expands 
its membership globally, BVR is able 
to develop the relationships to build 
content useful globally.

 Ű The iiBV and IACVA (International 
Association of Consultants, Valuators 
and Analysts – www.iacva.org) are 
now collaborating to combine our 
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in this field not only in our country 
(we are closely cooperating with post-
soviet countries). This fact gives me 
opportunity to tell that you should 
consider us your younger friends from 
Georgia, we are at your disposal in case 
of need of any assistance. 

Thank you for friendship and 
assistance, that are shown in exchanging 
experiences, it is very valuable for 
us according to the similitude of our 
markets.

Once more we would like to 
congratulate on the 25th anniversary and 
wish you professional success and hope 
that our relationship (professional as 
well as friendly) will deepen and we will 
achieve the goals set together.

President of SEI RM 
Reveţchi Veaceslav

On behalf of the Society of 
Independent Valuers from the Republic 
of Moldova (SEI RM) and myself, I 
would like to congratulate you and 
wish you well on the celebration of 25 
years since the National Association 
of Authorized Romanian Valuers was 
established. 

Dear colleagues!
The major goal SEI RM is pursuing 

is the gradual establishment of the 
professional association as a unique 
valuation regulator in the Republic of 
Moldova. We are deeply convinced 
that in the current stage of economic 
development in Moldova this is the 
only way to attune public interest, the 
valuers‘ interests and the interests of our 
clients in the same time. 

Besides our constant activity to 
promote the major goal I mentioned 
before, SEI RM closely cooperates with 
national, regional and international 
valuation bodies. In this context, I would 
like to highlight our cooperation with 
the associations and the valuers from 
Ukraine, Belarus, Georgia, Russia, etc. 

On October 2, 2015, we could 
overcome the obstacles in the way of 

loyalty of your colleagues and people‘s 
gratitude. I wish you to achieve more 
in your professional activity, lots of joy, 
happiness and the strength to continue 
the activity you passionately perform. 

Chamber of Professional 
Valuers, Bulgaria

On behalf of the Chamber of 
Professional Valuers (CPV), we extend 
our heartiest congratulations on your 
25th anniversary. ANEVAR has been 
a leading example in the region in 
promoting high standards and ethics 
in the valuation profession, fostering 
cooperation among members and with 
other stakeholders. 

We at CPV are proud to announce 
that this year, on November 17th 2017, 
ANEVAR and CPV have signed a bilateral 
Memorandum of cooperation, focused 
on training, best practice, standards and 
guides, ethics and scientific research and 
other valuation activities.

We wish you all the success for 
many more years to come and look 
forward to extending our cooperation 
in the future for the benefit of our 
members and the general public in 
both countries!

Tim Wilkinson MRICS, 
Chairman of RICS in 
Romania, Anna Orcsik, 
Regional Manager RICS  
CEE (excl. Poland)

It is already becoming almost a 
cliché, yet it is true that our world is 
changing in ways never seen before and 
the pace of that change is accelerating. 
RICS, soon celebrating its existence 
of 150 years, and being one of the 
largest professional bodies at a global 
level in land, construction and real 
estate, continues to be at the forefront 
of promoting and bringing solutions to 
all these changes, ultimately serving the 
public good. 

cooperation with the valuers from 
Romania. It is worth highlighting the 
special contribution of Adrian Vascu, 
Daniel Manaţe and Dana Ababei, 
who, out of their own initiative 
and dedication, made a decisive 
contribution to the establishment 
of mutual relations and significantly 
supported our society in point of 
methodology and information, as 
well as practically. By concluding 
the Cooperation Agreement with 
ANEVAR, the members of SEI 
RM endorsed the possibility to get 
acquainted with your experience as 
a public utility association called to 
organize, coordinate and authorize the 
valuation profession in Romania and 
to deliver the valuer‘s independence in 
practice, while abiding by the rules of 
the professional code of ethics and a 
high level of professional qualifications.  

Dear friends!
In the last years, we have had more 

that one occasion to acknowledge the 
special contribution ANEVAR has 
made to boosting social and economic 
development in Romania, as well as 
the significant contribution of the 
members of the association to the 
promotion of the valuation profession 
both at national and international 
levels. Please receive the highest 
appreciation of the members of the 
Society of Independent Valuers from 
the Republic of Moldova for ANEVAR‘s 
activity together with our wishes of 
success and professional achievement, 
good health, wealth, happiness and joy 
to your families! 

We are convinced that in the years 
to come, the members of ANEVAR 
will continue to demonstrate their 
capacity to cope with the challenges of 
the profession, to make progress and 
reform the profession by expanding the 
scope of valuation and identifying new 
opportunities in their daily activity. 

My personal wishes to you is 
to be constantly surrounded by the 
love of the dear ones, the respect and 
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While doing so, RICS will focus 
on three main areas, being of utmost 
significance. These areas are: entering 
into partnerships with like-minded 
professional bodies (such as ANEVAR 
in Romania), bringing together plans 
and strategies for a more diverse 
profession, and finally, identifying and 
bringing solutions to global challenges 
and creating thought leadership.

Property professionals will 
continue to play a major role in 
further developing trust towards 
this part of the world. This is a great 
opportunity but it also comes with 
a huge level of responsibility. RICS 
provides a global platform for sharing 
knowledge and best practice examples 
and therefore RICS Members can 
benefit of immediate access to these 
very important resources, which will 
help them to embed global trends 
into the local environment. We will 
continue working on making sure 
that the professional and ethical 
standards to which RICS professionals 
work, are demanded. Adoption of 
these professional standards create 
confidence in local markets, for the 
benefit of all parties involved.

Equipping young professionals in 
our sector with skills and knowledge 
fit for the 21st century will be growing 
importance and ANEVAR in Romania, 
with its 25 years history and excellence, 
is best placed to provide these extra 
skills locally. We will also aim to work 
closer with those employers who are 
aware of the changing face of our sector 
and seek a joined-up commitment to 
offer their people the opportunity to 
become well-prepared for new global 
and local challenges. We will promote to 
the different stakeholders the increased 
value that the organisation brings to 
their members by offering, for example, 
a worldwide recognised qualification 
and a wide range of learning and 
networking opportunities

RICS in Romania will continue to 
remain at the forefront of promoting 

across 14 EU Member States as well 
as a number of observer members. In 
2004, the EMF founded the ECBC, a 
platform bringing together covered 
bond issuers, analysts, investment 
bankers, rating agencies and a wide 
range of interested stakeholders. As 
of November 2017, the ECBC has 
116 members across more than 30 
active covered bond jurisdictions 
and many different market segments. 
ECBC members represent over 95% 
of Covered bonds outstanding, which 
were worth nearly 2.5 trillion EUR 
at the end of 2016. The EMF and the 
ECBC re-integrated in 2014 under a 
common umbrella with the intention 
to further develop synergies and 
share market best practices, achieve 
convergence across the whole value 
chain and, at the same time, to act as 
a market catalyst in origination and 
funding techniques. 

Against this background, and in 
order to best ensure the interests of 
the valuation industry, the EMF has 
as dedicated Valuation Committee in 
which ANEVAR participates as a guest, 
and which focuses on the valuation 
of property for lending purposes and 
on the exchange of best practice in 
this area. Key issues discussed in the 
EMF Valuation Committee include 
the Mortgage Credit Directive, covered 
bond harmonisation, technology - 
including AVMs and blockchain, valuer 
independence and “green value”.

The EMF-ECBC is proud to work 
together with ANEVAR on a daily 
basis. The support of ANEVAR and 
its members is clearly displayed in 
the success of the EMF-ECBC, which 
relies on the professional expertise 
and local knowhow of its members 
to best represent the interests of the 
mortgage and covered bond industries 
at a European and international level. 

We congratulate ANEVAR on its 
25th anniversary and we very much 
look forward to continuing our 
successful cooperation in the future. 

international standards locally, 
especially when it comes to valuation 
and property measurement. Joint 
professional networking opportunities 
and access to a wide selection of online 
and face-to-face training options will 
make sure that our members are always 
up-to-date and are able to offer the 
highest level of services to their clients, 
in a professional and ethical manner. 
Being a member of RICS is the mark of 
quality assurance, a global passport in 
the property world.

Luca Bertalot 
Secretary General of 
the European Mortgage 
Federation - European 
Covered Bond Council

The 25th anniversary of the National 
Association of Authorised Valuers in 
Romania (ANEVAR) is a testimony to 
its success in representing the interests 
of the valuation profession in Romania. 

ANEVAR has been a valued 
Observer Member of the European 
Mortgage Federation (EMF) for a 
number of its 25 years and, as such, 
has contributed key market insights 
and knowledge about the Romanian 
market and the Romanian valuation 
profession to the EMF’s wider work. 
In close cooperation with ANEVAR, 
the European Mortgage Federation 
- European Covered Bond Council 
(EMF-ECBC) works to promote, 
represent and protect the interests of 
the Romanian valuation profession at 
European and international levels. 

Established in 1967, the EMF is 
the voice of the European mortgage 
industry, representing the interests of 
mortgage lenders and covered bond 
issuers at European level. The EMF 
provides data and information on 
European mortgage markets, which 
were worth around EUR 7.0 trillion 
at the end of 2016. As of November 
2017, the EMF has 17 members 
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Interview

“The regulators and public were 
demanding a uniformly high standard  

of professional business valuer”

An interview with Edwina Tam, President of iiBV Board

Who are the iiBV courses 
meant for?  

The iiBV offers a complete pro-
gram of professional education co-
urses targeted at professionals that 
are working in or would like to work 
in the business valuation profession. 
Our Core courses (iiBV 101 to iiBV 
105) can lead to either a ASA, CBV 
or Taqeem designation if the candi-
date chooses to get accredited.

What is the structure of 
these courses and how long 
does it take before they are 
reviewed or other courses, 
dwelling on new topics, are 
launched?

Our Core courses are currently 
in-class 3 day courses, followed by 
an exam.  Our courses are frequently 
and continuously updated to incor-
porate regionally relevant topics and 
up-to-date developments in the pro-
fession.  Further, we are also deve-
loping single topic online valuation 
courses that are for valuers interes-
ted in learning more advanced or in 

 Ű by Raluca Șlicaru depth topics for continuing professional education (CPE) 
credits. iiBV 201 Standards course is now available online 
and we expect to launch a series of other courses over the 
next few months.

What is the current membership of iiBV?

The iiBV currently has 5 members, including the Cana-
dian Institute of Chartered Business Valuators (CICBV), 
the China Appraisal Society (CAS), the Saudi Authority of 
Accredited Valuers (TAQEEM), the National Association 
of Valuers of Serbia (NAVS) and our newest member, the 
National Association of Romanian Valuers (ANEVAR).  
In addition, the iiBV has formed a strategic alliance with 
the Business Valuation Resources (BVR) to develop and 
distribute valuation courses worldwide.

What are the main benefits associated with 
iiBV membership that you would like to 
point out?

The iiBV’s mission is to lead the development of a 
world class professional valuation education program of 
the highest standard. The benefits associated with iiBV 
membership, include access to top-of-class education 
materials facilitated by practicing seasoned valuation 
practitioners that have vast experience in international 
valuations, participation in a global network of business 
valuation professionals and staying informed of the issu-
es and trends in the valuation profession globally, and ac-
cess to the BVR’s BV information and education content 
at discounted prices.

Chair of the 
Board of 
Directors of the 
iiBV and Chair of 
iiBV Educational 
Committee
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Interview

What are the main activities the Institute 
carries out, except for courses, of course?

In addition to continuously upgrading and enhan-
cing our Core and Continuing Education courses, we 
partner with our members to assist VPOs in upgrading 
their education curriculum.  Further, we assist VPOs in 
developing an appropriate organization structure in pla-
ce to ensure that their members meet the technical and 
ethical standards expected of the global business valua-
tion profession.

What are the prerequisites to be met by a 
member association before it can organize 
business valuation courses together with the 
iiBV?  

We work will with all our Member organizations to 
offer courses. We provide all the information and co-
urse materials required to offer the highest quality course. 

Our Members take responsibility for 
marketing and registration and on-site 
logistics.

What are the requirements 
to become accredited with 
the iiBV?

In 2016, the iiBV published a 
paper on establishing a global busi-
ness valuation designation. We are 
currently reviewing the implemen-
tation of such an accreditation by 
the iiBV, whereby the iiBV would ac-
credit the education and experience 
program of our Members. With this 
accreditation, iiBV Members may be 
able to grant an international desig-
nation to those professionals in their 
association who completed an addi-
tional course on complex internatio-
nal business valuation subjects.

Who are the trainers 
delivering iiBV courses?

All our trainers are respected prac-
ticing senior business valuation pro-
fessionals who understand the com-
plexity in today’s market and have a 
passion for teaching. Please visit our 
website: http://iibv.org/instructors/ 

How important is iiBV 
accreditation to the eyes  
of clients across the world?

The iiBV Task Force on Inter-
national Designation concluded that 
because of increasingly complex in-
ternational businesses, the regulators 
and public were demanding a uni-
formly high standard of professio-
nal business valuer. As governments 
sell state owned corporations and as 
shareholders build global businesses 
with complex multi-currency capital, 
business valuers must improve their 
knowledge of such issues and operate 
with the highest ethical standards. 
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Consequence – Review,  
Review – Consequence

As I have already mentioned in 
my article “What Does a Valuer 
Expect from a Reviewer?”, I first 

laid my eyes on a document in Romanian 
on the topic of valuation review in 1999, 
when I had been a business valuer and 
a member of ANEVAR for two years. 
I did not understand much then about 
who held review competency, but I was 
aware that for those who worked in a 
team, the Association recommended the 
same principle as in quality management: 
one person undertakes the assignment, 
another reviews it and yet another approves 
it. The document was titled “Valuation 
Report Review – Valuation Standard SEV 
8.08”, first edition, November 1999.

What made it necessary to have such a standard? First of 
all, to protect “ourselves from ourselves”, i.e. to be protected 
against the natural human wish to keep the client happy, to 
keep the users happy and lose sight of the main issue: in vain 
are the clients happy, if we do our job without abiding by its 
rules. Sooner or later, someone will see the inconsistencies 
and years of work as well as the hope of a peaceful 
retirement far from the hot pavement of the cities is gone 
in a minute! To comply with the standards is not enough, 
one must comply with the Code of Ethics of the profession, 
too. It is rather difficult to break the norms, the rules, 

especially when reporting involves 
at least three people, if the people 
involved are aware of the professional 
weight of signing a document and 
of the consequences of delivering 
such work. As valuers we do not 
“sell” an opinion but are accountable 
when we declare we are qualified and 
competent to do the work. Just like we 
expect other service providers to be 
true professionals, our clients expect 
us to be professionals. This is one of 
the reasons why there are still clients 
or users in the market whose policy is 
to chose their service providers based 
on the lowest price. They expect a 
valuation report for which the supplier 
is not totally accountable. They are not 
interested in the fact that the report 
may not raise to the required standard 
of quality, because of the low price and 

 Ű by DANA ABABEI,  
President of ANEVAR in 2018-2019,  
CEO CMF CONSULTING S.A.

 Ű As valuers we 
do not “sell” an 
opinion but are 
accountable 
when we 
declare we are 
qualified and 
competent to 
do the work. 
Just like we 
expect other 
service provi-
ders to be true 
professionals, 
our clients 
expect us to be 
professionals.
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the short time they 
agreed with the 
service provider. 
Such reasons do 
not prevail against 
third parties when the 
case is taken to court because 
the parties are dissatisfied with the 
inconsistencies or irregularities 
they identified. Once we accept 
an assignment, the contract we 
sign becomes effective for the 
parties involved. It will not prevail against the parties 
that “the contract was 70 pages long and I did not have 
time to read it”. Nobody cares when you are liable. It 
does not matter whether you received assurance from the 
counterparty “that paragraph /clause X is there just as a 
matter or formality, nobody will call upon it” in case you are 
the first to be held liable under that clause. 

In 1999, internal review of the valuation reports was 
deemed paramount and that has not changed 18 years later. 
However, in the aftermath of the real estate crisis, when 
some voices at the macroeconomic level tried to point 
fingers at us, the valuers, we need to inform the general 
public that valuation is not something we play by the ear. 
To practice the profession, it is not enough to have a “flair” 
for value or to have been involved in selling a studio once. 
It is not enough to have a high school diploma to be able to 
undertake a valuation assignment and review a valuation 
report. We already know that valuation requires specialized 
knowledge that cannot be passed from one generation to 
the next or sent via Bluetooth, it requires a lot of practical 
experience, investment of money and time and, last but not 
least, a clear mind and judgment. As long as for a valuer it 
is not enough to have a crystal ball to read in when some 
people call to ask about the value of a building without 
revealing anything about it (for reasons of confidentiality) 
and ignore the fact that they expect a professional to give 
an opinion of value, then it is definitely not enough for a 
reviewer to read in a crystal ball. We already know what a 
reviewer’s additional skills should be: to have completed a 
specialization course, to have at least 3 years of experience 
in the field of valuation and to prove to a committee that 
he or she is able to draft a valuation report in compliance 
with the relevant standards. These requirements sound 
like common sense, but on top of that, here is what a 
professional reviewer should never forget:
 Ű Never forget the Code of Ethics of the profession, 

which states that whenever there is a potential breach 
of independence conditions or a conflict of interest, we 
would better refrain from acting.

 Ű Never forget that it is advisable 
to review valuation reports from 
the period when they actively 
practiced the profession. It 
is the only way a reviewer can 
understand, analyze and judge 
based on the economic and 
professional context. It is the only 
way a reviewer can understand 
what market data was available 
to the valuer at the date of the 
valuation (not at the date of the 
review, mind you!) and what 
sources of market data existed 
then.

 Ű Never forget about the 
consequences of review, its 
repercussions, about the use 
of the review report. As long 
as one needs to be well versed 
with both the provisions in GEV 
500 standard and some of the 
provisions in the Fiscal Code to 
perform a valuation for taxation 
purposes, then one must know 
the purpose and the consequences 
of writing a review report. A 
review report asks for great care 
in choosing the words and the 
paragraphs from the applicable 
norms, so the consequences will 
measure up to our efforts. 
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Valuation Review  
in the Banking System

 Ű We may 
therefore speak 
about a long-
term relationship 
between 
valuers and 
banks, given 
the pace and 
the incidence 
of requests 
for collateral 
valuation.

W
e can see from the 
annual assessment 
of the activity 
performed by 
the members of 
ANEVAR that 

the banking system in Romania is 
the most important as well as the 
steadiest source of income for quite 
a number of authorized valuers. 

We may therefore speak about 
a long-term relationship between 
valuers and banks, given the pace 
and the incidence of requests for 
collateral valuation. 

When I started to think about the 
topic of this article, the first question 
that came to my mind was, “Why is 
it necessary to review internally, in 
banks, the valuation reports written 
by authorized valuers?”

Since I am an internal valuer employed by a bank 
and I have a rather long experience in the field, I could 
soon come up with several answers. I thought that 
perhaps such a topic would benefit from the  input of 
more people, therefore I asked several colleagues from 
other banks to contribute to my endeavor and answer 
a questionnaire made up of six questions, i.e. the initial 
question I introduced before and besides that, issues 
relating to the basic criteria used in valuation review, 
what is important in the review process, what procedure 
is used in case errors are identified, what the bank 
expects from agreed valuers and what a good quality 
valuation report is to a bank. 

I received very interesting answers and my special 
thanks go to all those who found the time to answer the 
questionnaire.

I realized no picture can be complete if we choose to 
look at it from one angle. i.e. the angle of internal bank 
reviewers. That is why I resolved to include the opinions 
I received from valuers who undertake bank collateral 
valuation as well as the feedback of clients on the activity 
of external valuers.

Consequently, the following paragraphs will dwell 
mainly on what makes review necessary and the practical 
way in which valuation is reviewed by the valuers 
employed by banks (I will call them “internal” valuers). 
I will additionally tackle the perception of bank-agreed 
valuers (I will call them “external” valuers) as well as the 
clients’ expectations from valuers. 

All the colleagues employed by banks agreed that 
internal valuers - reviewers and external valuers whose 
work is subject to review should first of all build a peer-to-
peer, cooperative relation. They must each understand the 
requirements and the needs / expectations of the other. 

 Ű by DELIA BRATU,  
Vice-President of ANEVAR and Manager 
Collateral Policy and Valuation at ING Bank 
Romania
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They should constantly communicate 
like professionals do, in a cordial 
and civilized manner, with each 
party being able to bring supporting 
arguments to their point of view.

I personally believe that 
besides the mandatory legal or 
professional requirements, mutual 
honest communication is the key to 
maintaining a long-term relationship 
based on trust. 

Coming back to the question “why 
is it necessary to review valuation 
reports in banks?”, the colleagues 
working in banks almost unanimously 
responded that it was necessary 
first of all because legislation in 
the banking sector made review 
mandatory, including for reasons such 
as being able to monitor the activity 
of the valuers working for the bank. 
Secondly and sadly, there are still 
poor quality valuation reports that 
would create severe consequences for 
the bank, if they were not subject to 
internal review. 

All the valuers (both internal and 
external) that perform valuations for 
banks must bear in mind that the 
market value they endorse with their 
signature is not only a simple number 
on a piece of paper that can be easily 
adjusted upwards or downwards - 
why not if it is an opinion? That value 
underpins a funding decision and 
sometimes also other decisions and it 
can impact the activity of a bank. 

Even if it is valid only at the 
valuation date, the market value may 
generate effects in time. We should 
keep in mind that collaterals must 
be revalued every year (commercial 
real estate) or every three years 
(residential real estate). Revaluation 
may be undertaken by another 
valuer than the initial one. If the 
two values are significantly different, 
the previous report will be subject 
to another review. Then there is 
the audit review and foreclosure or 
loan rescheduling, and then again 

previous reports may undergo 
review, irrespective of the time they 
were issued. A valuer is accountable 
for the facts he / she signed for as 
long as the document produces an 
effect!

We had a number of bad situations 
in the past with noncompliant, even 
inacceptable valuations that caused 
severe consequences both for banks 
and valuers. Such situations resulted 
in even stricter regulations and in the 
need to prevent the risks associated 
to the valuation of collaterals. 

Internal review is therefore 
necessary and has proved beneficial 
for both parties, valuers and banks 
alike, in the last few years.

Banks want to make sure that the 
valuation report comprises all the 
needed elements for an informed 
funding decision, i.e. the collateral is 
described in detail, inconsistencies 
are highlighted and the market value 
is well supported.

In the same time, valuers maintain 
that valuation review has in time 
bettered the quality of valuation 
reports, that they have continuously 
improved their methodology and 
techniques as well as the contents 
/ format of their valuation reports. 
Concurrently, they now pay more 
attention to details and to the way 
they write reports. 

Some valuers are unhappy with 
the fact that banks have too many 
requirements or that they are asked 
to redo the report to correct details 
of no consequence. Their peers from 
the banks would like valuers to 
understand that every detail matters 
to them. Very specific requirements 
are not in place to point to their 
higher position or to emphasize their 
review role, though this role is part 
of their daily activity. They are also 
accountable for their decisions in 
front of the management and audit. 
Management or audit reviews will 
place accountability on the shoulders 

of the valuer who reviewed the 
external valuation. In this context, 
any detail becomes important to 
support the decisions rooted in the 
valuation report: missing documents, 
incorrect or incomplete descriptions 
(wrong address, wrong description 
of the structural elements or other 
aspects linked to proximity, utilities, 
etc.), incomplete explanations in 
the identification of land, the fact 
that the valuer does not single out 
discrepancies against property 
deeds, inadequate selection of 
input data (rent, capitalization rate, 
vacancy rate, the selection of hardly 
similar comparables etc.) become 
vital elements that may lead to an 
unfavorable conclusion, because the 
valuation report is deemed unreliable. 
Reviewers carefully consider these 
details, even if review mainly rests 
on the arguments supporting the 
market value presented in the report 
(starting with market research, 
then the reasonableness of using 
the data, the selection of the most 
adequate valuation approach and the 
arguments in support of the market 
value).

In point of specific review 
procedures, each bank has to follow a 
predetermined internal process and 
specific criteria. Some banks review 
all the valuation reports written by 
external valuers, others must review 
the valuations undertaken by valuers 
who are not on the list of agreed 
valuers, some must review valuations 
where the estimated value exceeds a 
certain level, others apply a sampling 
technique. 

The basic principle that all 
banks pursue in valuation review 
is compliance with Asset Valuation 
Standards, mainly GEV 520 – 
Valuation for Secured Lending, 
but equally all the other applicable 
standards. Each bank has established 
whether it will apply a specific 
criterion to consider in review or 
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not: the selection of the most adequate approach – 
the approach that leads to the conclusion of value 
– the correct application of the valuation techniques 
(including correct calculations), the accuracy of the value 
recommended, the descriptive elements (based on the 
collateral acceptance criteria set out by banks), relevance 
of the market research to the subject property including 
direct application of the data  to the subject property etc. 

Internal valuers singled out an important aspect, 
namely special assumptions. They can only be used 
in valuation reports with the prior written agreement 
of the bank, which is also a requirement under GEV 
520. To receive this approval, external valuers must, 
however, provide a good explanation of the issue under 
consideration: what makes the assumption special (by 
derogation from the Standards), what consequences that 
special assumption entails and how it influences value 
in case the special assumption fails to materialize or it 
is cancelled once additional data emerges. A bank must 
be aware of its risk exposure once it endorses a special 
assumption.

All banks consider it is important to comply not only 
with the Valuation Standards but also with their own 
requirements. 

I reiterate that they may look like unimportant details, 
but these details are important to a bank.

Some valuers pointed out that when a bank rejected 
a collateral, clients sometimes turned to the valuer and 
asked for the fees back. They thought their loan was 
rejected because of the valuation (or the description of 
the property in the report). External valuers opinionated 
that they would fare better if they knew about the loan 
underwriting criteria, which would spare them from 
writing a valuation report in case the property fails to 
meet the requirements. 

I am of opinion that external valuers should not know 
about the loan underwriting criteria of a bank. They must 
stay as impartial and independent as possible and avoid 
becoming “attuned”, sometimes unwillingly, to the client’s 
needs. It is not up to the (either external or internal) valuer 
but up to the bank to decide whether a property / asset is a 
good collateral, based on its internal risk criteria (a bank 
can secure a loan against an asset even if it was rejected 
by another bank; or, under specific circumstances, it 
may decide to accept an asset that it would reject under 
standard circumstances). The valuation report should 
include everything the bank needs to be able to make a 
decision. Sometimes that means to comply with bank 
specific requirements. It is up to the bank to decide 
how to communicate these requirements as well as its 
own collateral underwriting criteria. As for problems 

with clients whose real estate was not 
accepted as a collateral and they do 
not want to pay the fees anymore, 
I believe they can be settled if the 
scope of work is explicitly worded in 
the valuation contact or at least in the 
valuation report. 

It is very true that currently 
different banks have different 
approaches and perhaps it could 
serve us all to put our efforts and 
knowledge together and agree on 
a set of minimal requirements for 
collateral valuation, the same for 
all banks. I can list here the issues 
related to VAT, measurements for 
different types of buildings, whether 
extensions/buildings that have 
not been registered with the land 
registry can be considered, the use of 
comparison, etc. 

It is abnormal to report to 
ANEVAR BIG Database different 
market values for the same subject 
property, valued by the same valuer 
but for different banks. 

Regarding the way errors are 
corrected following valuation 
review, most of the banks that 
responded stated that first they 
contact the external valuer, discuss 
the inconsistencies they find, bring 
arguments and most of the times the 
valuer would correct the report and 
send it back to the bank. 

There can be cases when the 
valuer is not convinced that there 
is something wrong with the 
estimation and then the bank will 
reject the report and may ask for 
another valuation, or proceed to its 
own estimation of value and issue a 
final decision. 

With regard to this procedure, 
a requirement of the external 
valuers, which I fully support, is to 
communicate whether a report was 
accepted by the bank and in which 
version. Many times, an external 
valuer does not know whether his or 
her report passed the review, even 
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if they send the amended report 
back to the bank. Internal valuers 
may think it is common sense 
to believe a valuation report was 
accepted as long as they did not 
ask for additional adjustments. Yet, 
we can see in practice that different 
banks have different approaches and 
that some may internally adjust the 
market value. It would be advisable 
to let the valuer know about the final 
result. We must also keep in mind 
that any value adjustment must be 
fed into ANEVAR BIG Database by 
the valuer who adjusted the value, 
either the external valuer, or the 
internal valuer.

There may also occur situations 
(dealing with the automation of wor-
kflows, especially for retail clients) 
when such a constant feedback be-
comes ineffective, especially when 
the review opinion was excellent, no 
objection. 

Finally, we will debate on the mu-
tual expectations of banks, valuers and 
clients. 
1. Banks expect to receive 

form valuers high quality 
professional valuation 
reports, with everything high 
professional quality may 
include:

 Ű honesty with regard to the 
information conveyed;

 Ű correct identification and a most 
detailed description of the asset 
under valuation;

 Ű a significantly detailed market 
research for the type of asset 
under valuation (no useless 
descriptions that bear no 
relation to the subject property) 
that would enable the reader 
from the bank (usually from the 
central office) to understand the 
local or specific market of the 
asset or its market area;

 Ű supporting arguments for the 
selection method of the inputs 
and the selection of the value;

 Ű to comply with the deadlines of 
completing the assignment.

2. Valuers expect respect and the 
recognition of the efforts they 
made to improve reporting 
quality. They also expect:

 Ű communication with the bank to 
be effective, to be recognized as 
partners;

 Ű to be addressed in a polite 
and friendly way, to have their 
opinions heard;

 Ű to receive from the start clear 
and precise instructions from 
the bank, which would avoid the 
useless and repeated efforts of 
amending the report;

 Ű to be able to support their 
opinions openly;

 Ű to be able to make improvement 
suggestions concerning their 
cooperation with banks;

 Ű to be informed about the 
decisions made about the result 
of their work;

 Ű the deadlines for reporting and 
fixed fees to be correlated with 
the effort they put in the work.

3. Clients and the sales staff 
from banks have expectations 
regarding the quality of the 
relation they establish with a 
valuer:

 Ű honesty and promptness – if 
a valuer is among the agreed 
valuers of the bank and is 
recommended to a client 

(especially corporate clients), 
he /she is expected at least to 
answer the call or the written 
message the client / bank sent 
them. 

 Ű inspection  of the property 
should be performed as soon 
as possible after the valuer 
undertakes the assignment and 
the valuation report should 
be handed in upon the agreed 
deadline; clients should not be 
prejudiced because of unjustified 
delays;

 Ű the valuer should constantly 
communicate with the client 
and the bank. It would be 
recommendable for the valuer 
to explain the client the steps 
involved in valuation (the 
valuation process) and the time 
required for every step; this is 
how the client will know what 
to expect and what the process 
comprises;

 Ű the valuer must adopt a polite 
and professional attitude.

The appropriate attitude is actually 
a shared expectation and it basically 
concerns the emotional level of com-
munication between people, which 
makes us be perceived as trustworthy 
or not. Think what kind of treatment 
you would like to be given and apply 
the same principles to the others. If 
you wish to be shown respect, show 
respect to the others and keep your 
dignity under any circumstances. 

I guise of conclusions, I invite the 
readers of this article to send their opi-
nions, suggestions or comments on 
reviews performed by banks at e-mail 
valoarea@anevar.ro or my own email 
(delia.bratu@anevar.ro). Let us all stri-
ve to become better, more professional 
and more aware of the role we each 
play in our daily lives and in society. 
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Valuation is not a 

science! It may 

utilize quantitative 

techniques to 

assess value but it 

is actually a heuristic 

process of identifying 

and quantifying 

market price in 

the absence of an 

actual sale or letting.

Professor Nick French 
presents the art of real 
estate valuation

Valuation is not a science! It may 
utilize quantitative techniques to as-
sess value but it is actually a heuristic 
process of identifying and quantifying 
market price in the absence of an ac-
tual sale or letting. Thus when we con-
sider the value of a property in terms 
of rent or capital value, we are actually 
looking at the question, “how much 
will occupiers and investors be willing 
to pay for the subject building?”

Valuation is primarily concerned 
with comparison. The general tenet is 
that a purchaser/occupier will pay a si-
milar price to buy/rent space as other 
players in the market. Thus the valu-
er uses this relationship to determine 
price/rent by comparing recent sales/
lettings of similar properties in the 
market. These ’comparables’ are the 
principal ammunition in the armoury 

of the valuer. The better the compara-
ble, in terms of specifcation, timing, 
location and legal interest, the better 
the price of one property will relate 
to another. Ideally, the valuer will rely 
upon a set of comparables and, using 
his/her knowledge of the market, de-
termine an appropriate value from the 
information available.

Whilst TEGoVA’s latest European 
Valuation Standards (EVS 2016) do 
not suggest which valuation model 
one should adopt, Information Paper 5 
(EVIP 5) does discuss the approaches 
and methods available to a valuer and 
provides clear and helpful details of the 
process that should be followed when 
carrying out a valuation. EVS 2016 is a 
quality assurance document. It should 
be seen as the starting point and trea-
ted as the valuer’s bible.
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If the basis of valuation is market 
value, the valuer will be attempting to 
estimate the price at which the subject 
property would sell for on the day of 
the valuation. The difficult question is 
how does the valuer achieve this?

This is where the art and the scien-
ce and the process come together. To 
determine the price of the subject pro-
perty, the valuer needs to assess what 
the market has recently been paying 
for similar properties in the area. The-
se comparables provide signposts to 
the likely price of the subject proper-
ty. As they are neither definitive nor 
infallible, they have to be interpreted. 
That is the art of the valuation – deter-
mining the appropriate inputs for the 
valuation model, which is the science 
of the valuation. Together, they form 
the process.

Price, value and worth

To understand this viewpoint fully, 
it is important to understand the dis-
tinction between ’price’, ’value’ and 
’worth’. These are similes in normal 
usage but in valuation, and indeed in 
terms of economic definitions, they 
are distinct and separate concepts. Pri-
ce is the observable point of exchange 
whereas the EVS definitions for value 
and worth are as follows;

Market value is, “The estimated 
amount for which the property should 
exchange on the date of valuation be-
tween a willing buyer and a willing seller 
in an arm’s length transaction after pro-
per marketing wherein the parties had 
each acted knowledgeably, prudently 
and without being under compulsion.”  
Worth (or Investment Value) is, ’The 
value of a property to a particular iden-
tified party for investment, owner-occu-
pation or operational purposes’.

This can be illustrated by a very 
simple analysis by reference to the 

market bids (by tender) for a proper-
ty. Assume that ’the property’ is pla-
ced on the market and that there are 
52 players in the market. Each player 
assesses the ’worth’ of that property to 
himself or herself, some of them be-

lieve the asset to be exactly what they 
require and are willing to bid a high 
figure. Others don’t want the property 
at all and will either bid zero or put in 
a low bid. If we look at their bids, then 
the following pattern occurs (see Table 
1 below). A number of players bid low 
figures, most bid €10 but one person 
bids €20. Each of the bids represents 
that individual’s ’calculation of wor-
th’, but the open market sale occurs 
not where the majority of the bids are 
concentrated but at the highest point, 
which is the bid of the person who has 
the most bullish view of the property 
market. He or she is willing to pay €20 
because they believe that the property 
is worth that amount to them. The fact 
that other players don’t share that view 
will not affect the sale price on that 
day. Their views however may influen-
ce our thinking on the valuation of the 
property at a later date.

In Table 1, it can be seen that 1 
person did not ’like’ the property at 
all and bid €0. Most people assessed 
its worth at €10 and the highest frequ-
ency of bids happened at that point. 
However, the price is determined at 
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A valuation should 

therefore attempt 

to reflect how the 

buyers in that market 

would assess the 

worth of the property 

and identify what 

is likely to be the 

highest and best bid.

the highest figure of €20. Graphically, 
the market has performed as a normal 
or bell distribution and the sale is de-
termined at the further point on the 
x-axis. See Figure 1 below.

The person who has bid €20 ob-
viously has the most optimistic view 
of the performance of that proper-
ty in the future. Only with hindsight 

will we be able to determine if his/her 
view of the world is correct or not. A 
valuation should therefore attempt to 
reflect how the buyers in that market 
would assess the worth of the pro-
perty and identify what is likely to be 
the highest and best bid. It is that bid 
that will determine the market value 
of that property, not the consensus 
view. The task of valuers is therefore 

€0 €2 €4 €6 €8

Number of bids 1 2 4 6 8

€10 €12 €14 €16 €18 €20

10 8 6 4 2 1

Table 1 – market pricing: number of bids
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Figure 1  
– market pricing

Market bids

Frequency of bids

bids
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very difficult – they are attempting 
to identify not only the best bidder 
in the market today, but the level of 
their bid. This cannot be an exact sci-
ence and as a result, until the sale ac-
tually occurs, it must be remembered 
that the valuation is a ’best estima-
te’ of what that price might be when 
the sale is completed. In determining 
market price, the model adopted sho-
uld mirror the thought process of the 
investors/players in the market. 

The above example illustrates that 
properties trade, all other things be-
ing equal, at the highest bid at that 
moment in time. However, valuers 

are not privy to that information until 
after the sale and thus they must look 
at previous sales (comparables) to 
gauge the tone of the market.

Understanding the mechanics of 
the local economy is imperative to 
allow valuers to interpret the infor-
mation available and estimate price 
as best as they can. Values will incre-
ase from observable prices in a rising 
market and will fall in a depressed 
market. Valuers will anchor on the 
last set of comparables but will adjust 
their valuation according to their ob-
servation of current market senti-
ment. 
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Motto: “One of the most important lessons I have learned is that a valuation that is not 
backed up by a story is both soulless and untrustworthy and that we remember stories 
better than spreadsheets.”  A. Damodaran – Narrative and Numbers (2017)

Introduction
In the past ten years, we could witness a change in 

the way creditors decide to either give a chance to rescue 
to a company under financial distress or file a claim for 
debt recovery, in the sense of the prevailing importance 
of the valuation reports, explicitly or implicitly provided 
for in Law 85/2014 on prevention procedures and on 
insolvency proceedings. 

This law provides for a multidisciplinary approach to 
addressing financial difficulties. Being included in the 
group of experts formed to back up a solution, valuers 
are often called upon to provide the valuation of the 
debtor company as a business and its business interests 
before and after restructuring as well as the valuation 
of the equity the debtor holds in other business, of 
financial instruments, debts against third parties or 
other intangible assets and, if necessary, the valuation 
of different types of real estate, all of that in a specific 
context, namely the specific risks of going concern. 

Someone who is less versed in these different 
valuations may get confused with the diversity of value 
results. That is why I suggest a summary discussion that 
would focus on some of the topical issues an experienced 
authorized valuer may face in this type of assignments 
and outline some practical guidance for the valuers that 
provide analysis and opinions linked to pre-insolvency 
and insolvency proceedings. 

1. There is a wide 
range of services 
authorized valuers 
can provide within the 
frame of insolvency
One of the consequences 

of the growing complexities of 
insolvency proceedings, which is a 
natural outcome of a more mature 
market and more experienced 
market participants, was that such 
proceedings became more and more 
confrontational and sometimes even 
controversial.

 Ű One of the 
consequences 
of the growing 
complexities 
of insolvency 
proceedings, 
which is a 
natural outcome 
of a more 
mature market 
and more 
experienced 
market 
participants, 
was that such 
proceedings 
became more 
and more 
confrontational 
and sometimes 
even 
controversial.

 Ű by SPERANȚA MUNTEANU,  
KPMG Partner

The Roles of Valuers and Valuation in Insolvency 
and Pre-insolvency Procedures
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Since the main objective of 
insolvency proceedings is to facilitate 
maximum debt recovery against the 
assets held by the insolvent debtor at 
the date the procedure is opened and 
at the same time to give the debtor 
a chance to redress its activity, with 
the two perspectives seemingly 
antagonistic most of the times, 
valuation reports play a central 
role in providing a tool designed to 
compare the two options.

When the solution envisaged is a 
restructuring plan, the assets and the 
business activities under valuation 
are not effectively disposed of during 
the proceedings, therefore the 
valuation report is the only source of 
procedural information that allows 
to justify potential haircuts, the 
changes in contract conditions or in 
business interest levels, in keeping 
with a fair and equitable treatment. 
Under these circumstances, it goes 
without saying that the various 
parties to the procedure pay a special 
attention to valuation reports.

The type of valuation that is 
most familiar to the majority of the 
participants in the procedure and 
valuers alike is the valuation of the 
collaterals that some creditors may 
held against the debtor’s assets. In 
the last years, we have witnessed a 
growth in the diversity of this type of 
assets, ranging from tangible assets, 
real estate and personal property 
held by the debtor entity to intangible 
assets, debt securities and equity. 

Reliability and reasonableness of 
valuation essentially derive from the 
understanding acquired during the 
stage of investigation both of the 
recent history of the debtor business 
and the circumstances that caused 
the financial distress, as well as of 
the restructuring strategy envisaged 
by the debtor through the agency of 
the special administrator, provided 
special administration rights are not 
suspended, or otherwise through the 

judicial administrator. Similarly, the valuer must have 
a comprehensive understanding of the asset recovery 
strategy whenever the procedural stages allow for the 
recovery of assets. 

As I will show further, the supported terminologies 
of insolvency and valuation consist in homonym terms, 
which is why, starting with the the scope of work and 
ending with the presentation of the conclusions in 
the report, the valuer must ask the debtor for all the 
necessary, case-specific information (we must highlight 
at this point the judicial administrator’s or the liquidator’s 
roles, if in place, to censor and validate the information 
made available to the valuer). 

2. Aspects regarding  
the extent of investigation  
and the understanding  
the valuer must reach to 
establish the scope of work
To be able to define the scope of work correctly 

when the  subject entity, i.e. the debtor, undergoes pre-
insolvency or insolvency, the valuer must understand 
all of the elements listed below even before the 
commencement of the assignment:

 Ű The subject of valuation: the actual and potential 
extent of the debtor’s activities and how these activities 
will be impacted by the opening of the procedure; 
for securities or intangible assets, the nature and 
transferability of the interests under valuation and 
the way in which it is intended to dispose of assets or 
closed-down activities, strategically speaking.

 Ű The type of interest to be transferred and the impact 
on value of the specific requirement that all assets 
shall be disposed of unencumbered. 

 Ű The basis of value should be in accordance with either 
the procedural stage or the restructuring / liquidation 
strategy, respectively. The basis of value is typically, though 
not always, the market value. There may be situations 
when the equitable value, special value or liquidation 
value must be harmonized to the circumstances and 
we must recall that phrases like “liquidation value” and 
even “market value” in Law 85/2015 are not perfectly 
synonymous with the same phrases used in the Valuation 
Standards adopted by ANEVAR. 

 Ű The adequate premise of value – it is typical of 
insolvency to consider that the going concern premise 

 Ű When the 
solution 
envisaged is a 
restructuring 
plan, the 
assets and 
the business 
activities under 
valuation are 
not effectively 
disposed of 
during the 
proceedings, 
therefore 
the valuation 
report is the 
only source 
of procedural 
information 
that allows to 
justify potential 
haircuts, the 
changes 
in contract 
conditions or 
in business 
interest levels, 
in keeping 
with a fair 
and equitable 
treatment. 
Under these 
circumstances, 
it goes without 
saying that 
the various 
parties to the 
procedure pay a 
special attention 
to valuation 
reports.
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is rather the exception than the 
rule. Special attention goes to the 
highest and best use of assets as 
well as the distinction between 
the premise of orderly and forced 
liquidation, but that depends on 
the particularities of the case. 

 Ű The appropriate valuation date 
– for some valuation types, the 
date of the valuation is set out in 
the law (e.g. the reference date 
for the valuation of collaterals 
is the date when the insolvency 
procedure was opened), whereas 
for all the other contexts, the 
valuer must understand why a 
selected date is relevant to the 
insolvency proceedings. 

These elements are typically 
provided to the valuer by the client 
(through the special administrator, 
the judicial administrator or the 
liquidator), but they must be in 
all circumstances validated by the 
judicial administrator / liquidator 
who must specify the sources, the 
extent to which they were checked 
by independent experts and the 
reliability of strategic assumptions. 
All these elements are generally 
documented in the engagement letter 
(contract) signed with the valuer. 

3. Office and field 
investigation 

Valuers would typically perform 
data collection and analysis before 
they address quantitative or 
qualitative analyses. Before they rely 
on any document or data, valuers 
must understand, considering 
discontinuities and uncertainties 
inherent to insolvency, whether the 
document under scrutiny is complete, 
i.e. a final project or document, or 
an interim document in a series of 
documents and so on. The valuer 
must also always consider whether:

 Ű the document was contemporary 
with the events that led to state of 
distress under review, or if

 Ű the document was prepared 
(reconstructed) after the date the 
procedure opened.

To this end, the valuer will 
examine whether the document 
is admitted to have existed at the 
reference date by third parties that 
are unrelated to the debtor and 
whether it has ever been subject to 
review by an auditor, a regulating 
authority or a third external party.

Special attention must be given 
to the reasonableness of all the 
forecast financial data of the debtor 
entity. This type of data includes any 
business plan of the debtor company, 
working budgets, strategic forecasts 
or financial projections.

When dealing with insolvent 
debtors, it is recommendable to 
check the robustness of the forecast 
financial data, at least in respect of:

 Ű The historic ability of the debtor 
company to forecast financial 
results

 Ű The current results (during 
the procedure) of the debtor 
company’s operations

 Ű The current operational results 
of the debtor, including the 
description of likely capacity or 
funding constraints caused by 
the procedure

 Ű The position of the debtor 
company within the industry on 
the date the procedure opened 
and the extent of the impact 
caused by opening the procedure

 Ű For listed debtors, the specific 
regulations of the capital market 
where the debtor is listed

A valuer will be able to give a 
valuation opinion only to the extent 
to which he/she considers that the 
data inputs are reliable enough. 
Alternatively, he/she should inform 
the judicial administrator/liquidator 
and the Board of Creditors about the 
shortcomings he/she is faced with.

4. Where do we find 
information about 
generally accepted 
valuation approaches, 
methods and 
procedures used in 
insolvency proceedings? 

 The answer is not encouraging 
in the Romanian economic 
environment. Though it has been over 
20 years since the Romanian market 
has been striving to address the 
issue of companies under financial 
distress by applying the regulated 
procedures (in chronological order, 
the privatization law first and then 
the insolvency law that recently 
started to apply also to national 
companies), we have not seen yet 
anything similar to the emergence 
of widely accepted approaches, 
methods and procedures that apply 
to the valuation of businesses, 
business interests, securities or 
intangible assets held by companies 
in distress that are protected under 
the insolvency law.

Nevertheless, international 
literature in the field does exist 
in the world, as there exist widely 
recognized approaches, methods 
and procedures developed by a host 
of professional associations, mainly 
based in the USA, where specific 
legislation is very mature.

ANEVAR, The National 
Association of Authorized Romanian 
Valuers has become aware of the 
need to develop such approaches 
and has organized quite a number of 
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valuation reports required in the 
enforcement of the law, under all 
the circumstances therein provided 
and that they implicitly or explicitly 
support any decision based on a 
valuation opinion. 

Similarly and consistently, 
authorized valuers employed to give 
such opinions must be members of 
ANEVAR and hold the appropriate 
qualification to undertake the 
valuation.

Taking a closer view, practical 
experience has shown that it is 
necessary to supplement ANEVAR 
Standards with a dedicated standard 
and one or several guidance notes 
that would replace the gray area 
currently subsisting in practice with  
elements of consistency. 

The process of developing a 
draft standard for the purpose of 
insolvency in currently under way. 

To facilitate a better understan-
ding and use of the valuation re-
sults, given that (numerically) 97% 
of the cases ended up in bankrupt-
cy and only 3% in successful re-
structuring on the completion of 
the procedure, an important area 
that the contents of the standard 
collection must clarify is the notion 
of liquidation value (recovery upon 
liquidation, respectively) in the sen-
se of Law 85/2015. 

The debate would be worth an 
entire article, so I will only point 
out that in relation to the bases of 
value, the Liquidation Value under 
SEV 104 as well as the premises 
of value regulated by the same 
standard (highlighting The Highest 
and Best Use, the Existing Use, 
Orderly Transaction and Forced 
Transaction), the premise enabling 
the use of the “Liquidation Value” 
is rather an exceptional occurrence.

On the other hand, the law 
provides for the transfer of business, 
including fiscal recognition, during 
bankruptcy or for the recovery of 

events on the topic this year. These efforts will certainly 
lead to the crystallization of specific approaches. Finally, 
what makes a valuation method generally accepted is its 
general use by the valuation profession. 

International experience shows that generally 
applicable approaches will also apply to insolvent debtors. 
The only derogations from the norm may be due to 
insolvency-specific legal constraints. When they lead to 
systemic departures or interpretations running the risk 
of confusion, one possible solution is to develop a set of 
standards or valuation guidance notes that would address 
the specificity.

On the way to building good practice, valuers should 
be aware that valuation of insolvent companies requires 
a variation of the generally accepted methods used in 
the valuation of a business entity that performs well and 
is credit worthy enough to attract new capital, loans 
or supplier’s credit. In the same time, valuers must 
explain the reason why (and the judgment behind it) 
they departed from generally accepted approaches and 
methods, starting from the assumption that generally 
accepted methods are not used in valuation just for 
the sake of the standards that document them and the 
literature that promotes them, but rather because they 
are rooted in fundamental economic principles and 
valuation theory. 

5. The need to establish a 
generally accepted terminology 
Most professions use a profession-specific technical 

jargon. Such a jargon in valuation does not serve the 
purpose to obstruct the dilettantes’ access to complex 
problems, but it should rather be adapted to bring 
unequivocal clarity to the problems for them, too. 

The same stands for the field of insolvency, where 
insolvency practitioners have developed their own 
jargon. Valuers must first of all grasp the jargon correctly 
and then they must decide and explain the parties to the 
procedure how that jargon is transposed in the valuation 
approaches they used. On the other hand, in instances 
of homonym terms that may cause confusion, e.g. 
“market value”, “liquidation value”, “business functional 
units”, “going concern”, valuers must develop comparative 
glossaries or indicate the equivalent term in the report 
under the definitions and abbreviations chapter. 

6. The applicability of valuation 
standards in the context of insolvency

Currently effective ANEVAR Standards are endorsed 
under Law 85/2014 that provides that they apply to the 

 Ű Taking a closer 
view, practical 
experience has 
shown that it 
is necessary 
to supplement 
ANEVAR 
Standards with 
a dedicated 
standard and 
one or several 
guidance notes 
that would 
replace the gray 
area currently 
subsisting in 
practice with  
elements of 
consistency. 
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operating assets. It is not unusual to 
find direct negotiation (sometimes 
with a known investor) among the 
provisions of the recovery strategy, 
which may result in specific features 
relating to: the way the HBU premise 
for instance in used in bankruptcy, 
the relevance of adequate market 
exposure, the premise of orderly 
versus forced disposal of the assets 
under the bankruptcy procedure, 
as long as potential investors (the 
market for this kind of assets) are 
aware that the selling strategies in 
liquidation consist in the possibility 
to lower or negotiate the starting 
price, once the selling process 
protracts and that, ultimately, the 
debtor must sell, irrespective of the 
market trends.

7. Consideration of 
fiscal consequences 
in the valuation 
of bankrupt (or 
restructured) entities
Valuers are not all well-versed in 

fiscal aspects and usually, the fiscal 
impact is reviewed separately, by 
a fiscal consultant. However, there 
are significant fiscal and accounting 
consequences for both the debtor and 
its creditors in case the debtor would 
undergo bankruptcy proceedings. 
These consequences may regard both 
the VAT and corporate tax, both 
of them tipping the scale between 
bankruptcy and restructuring on 
the side of bankruptcy. That is why 
the debtor, the creditors and the 
experts involved in the proceedings 
tend to consider taxation and its 
consequences an integral part of 
the fair and equitable treatment 
of creditors and the restructuring 
strategy, as some of the creditors 
may enjoy more benefits than others 
in the event of bankruptcy. 

Actually, fiscal aspects do not 
influence value as such, but they may 

give rise to arguments that, from 
the point of view of the creditors, 
may be relevant in the comparison 
between the actual amount of debt 
they will recover in the restructuring 
scenario versus the bankruptcy 
scenario. Consequently, when they 
describe the market for assets held by 
insolvent debtors, valuers should be 
aware of such fiscal and accounting 
repercussions and include them in 
their valuation of bankrupt entities, 
whenever necessary. Corporate 
as well as indirect tax may give 
rise to complex consequences in 
insolvency. They may impair the 
process of asset recovery in case of 
they are held by a debtor entity and 
may influence transaction prices 
in bankruptcy, both concluded or 
underway. Moreover, consequences 
affecting corporate tax may impair 
the reasonableness of a suggested 
restructuring plan. 

When they perform their 
valuation analyses, valuers typically 
rely on the financial statements of 
the debtor entity. Consequently, 
they should be able to understand 
the financial principles supporting 
the financial statements of the 
debtor company. They should also 
be aware of any accounting and 
financial effects on the transaction 
they examine or on the valuation 
they prepare. In this respect, valuers 
that do not have enough adequate 
fiscal accountancy knowledge are 
advised to consult colleagues that 
have the appropriate qualifications 
or independent accounting experts. 

8. Some considerations 
on intangible asset 
valuation in insolvency
The valuation of the intangible 

assets held by the debtor company, 
either (1) as business interest, 
independently, or (2) as part of the 
analysis of the debtor’s business on 

the assumption of the going concern, 
may be included in the debtor’s 
solvency analysis, influence the 
market value recognized in financial 
statements, the analysis of collaterals 
or other insolvency-related analyses. 
Intangible assets may also be included 
in the disposal of assets allowed 
under the various legal proceedings 
(during the observation period for 
reasons of perishability or the need 
of fast liquidity, as a redundant asset 
that can be disposed of in the interest 
of a secured creditor, in the event of 
bankruptcy, etc.).

Moreover, through the agency 
of the judicial administrator, often 
debtors must decide whether 
insolvency provisions should also 
apply to terminate IP (intellectual 
property) license agreements. 
Similarly, IP licensors must consider 
the financial consequences of the 
termination of the IP agreement by 
the licensee and decide whether they 
will claim grievances.

The generally accepted 
approaches in intangible valuation 
as well as the related methods 
will similarly apply, unchanged to 
insolvency.

For all the parties to the 
insolvency proceedings, real estate 
and personal property valuation is 
most common in insolvency. This 
type of valuation is linked to almost 
any type of insolvency proceeding, 
from the valuation of collaterals in the 
creditors table to substantiating the 
restructuring plan and documenting 
the recovery strategy and resolution. 
The debtor’s tangible assets could 
influence:

 Ű The debtor entity’s access to 
funding, in case it still holds 
the right to self-administration 
(including sales / leaseback);

 Ű The quantification of funding 
opportunities owing to trade-
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related properties or the 
possibility to isolate property-
related sub-activities with a view 
to spin off; and

 Ű The necessary resources for 
the machinery under valuation 
to be able to participate in the 
suggested restructuring plan.

9. Challenging valuation 
reports under the 
insolvency procedure

In the 20 years of their existence, 
the provisions under the insolvency 
procedure regarding the use of 
valuation services and the valuation 
results have been constantly 
amended. These amendments reflect 
a philosophy of the lawmaker that 
we would describe in the following 
terms:

 Ű The decision on the opportunity 
of the means allowing to obtain 
the highest value of the debtor’s 
assets, a desideratum that must 
be attained for the optimal 
fulfillment of claims, has moved 
form the syndic judge to the 
ranks of the creditors, who also 
designate the authorized valuer. 

 Ű Successive legal amendments 
shifted the competency to write 
the valuation reports that are 
necessary under the procedure 
from the body of judicial experts 
to the authorized valuers that 
are ANEVAR members; they 
must write valuation reports in 
accordance with the valuation 
standards into force as of the 
valuation date.

 Ű Under the current version of 
the law, the selection of the 
expert valuer rests with judicial 
administrator/liquidator; they 
submit the proposals to the board 

of creditors that will appoint the 
valuer.

 Ű Should the board of creditors 
not reach a conclusion on 
the nomination, the judicial 
administrator/liquidator will 
appoint from the selected 
valuers, the one that submitted 
the lowest fee. 

The role of the valuer is to assist 
the judicial administrator/liquidator 
in the performance of their tasks 
(Art. 61 under Law 85/2014), i.e. 
fulfilling the analyses and strategies 
provided by law, based on valuation 
reports. 

Consequently, valuers must 
report to the judicial administrator/
liquidator the results of the 
valuations of the business of the 
debtor, the debtor’s business 
interests in the assets, securities or 
intangible assets of the entity; the 
judicial administrator/liquidator 
will receive, analyze and endorse the 
data on behalf of the debtor before 
submitting them to the creditors for 
consultation.

This reporting procedure must 
comply with the standards and best 
practices approved by ANEVAR. 

One issue that was not addressed 
by the lawmaker together with 
the shift from judicial expertise 
to reporting on the various asset 
components held by the insolvent 
debtor in accordance with ANEVAR 
standards is the challenging 
procedure, a procedure whereby 
the creditors may challenge the 
valuation report (reports) used 
under the insolvency procedure. 

The legal description of this 
process seems to divert from the 
standards and it is only present in 
the latest version of the law (Art. 
62), in the sense that complaints are 
sent back to syndic judge, which is 
reminiscent of the judicial expertise. 

In my opinion, by corroborating 
this with Art. 62. para. 2 whereby 
creditors are only given 5 days to 
challenge the report from the date 
it is published in the BPI (Bulletin 
of Insolvency Procedures), the 
consultation of the creditors on the 
valuation report endorsed by the 
judicial administrator / liquidator 
must take place before publication in 
the BPI and comply with ANEVAR 
standards on reporting and review.

In other words, the challenging 
procedure under Art. 62 refers to 
isolated complaints filed by creditors 
who do not share the opinion of 
the majority of the creditors, which 
would explain why it is placed with 
the syndic judge whose competence 
under the insolvency proceedings 
is to review the legality not the 
opportunity aspects. Therefore 
complaints can only regard non-
compliance in the application of the 
law or of the valuation standards, 
not the value as such, unless the 
complainant submits a relevant 
review report. 

In guise of conclusions
Insolvency-related professional 

competence has increased in the 
last decade, both in the ranks of 
valuers and other expert consultants. 
Higher expectations from creditors 
and insolvency practitioners as well 
as the growing complexity of court 
proceedings are at the root of this 
enhanced professional competence. 
That is why the professional 
association of authorized valuers 
should perhaps capitalize on this 
expertise and propose to the relevant 
business environment and courts 
insolvency-related standards and 
good practice guidance, resulting in 
consistent practice and the possibility 
to prevent risky situations that may 
add elements of disruption to the 
market of distressed debtors under 
the protection of the insolvency law. 
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One of the elements 

that our professional 

obligations derive from 

is made up of the 

Valuation Standards. 

They  represent the 

main reference for the 

Romanian valuers.

In the last years, countless changes have chiseled the valuation 
profession. They are rooted in  the amended national regulations 
governing the profession, the increased complexities of the economic-
financial environment in which valuation users operate and the 
changes valuation standards have undergone, internationally. 

The Valuation Record 
– An Obligation or  
a Cautionary Tool?

Regardless of the origin of these 
changes, we are faced with them 
in the growing complexity of our 

daily activity, most often in the investiga-
tion part of our work.

 One of the elements that our 
professional obligations derive from is 
made up of the Valuation Standards. 
They represent the main reference for 
the Romanian valuers. Article 9 under 
“SEV 102 – Implementation” consists of 
a summary paragraph titled “Valuation 
Record”:

“A record shall be kept of the work 
done during the valuation process for a 
reasonable period having regard to any 
relevant legal or regulatory requirements. 
Subject to any such requirements this 
record shall include the key inputs, all 
calculations, investigations and analyses 
relevant to the final conclusion, and a 
copy of any draft or final report provided 
to the client.”

To comply with the 2017 Asset 
Valuation Standards, a valuation report 
must abide by many other requirements 
regarding investigation on the valuation 
inputs, that are found in the specific asset 

standards, i.e. real property, personal 
property, intangible assets and financial 
instruments standards.

Besides the standards, valuers must 
abide by the Professional Code of Ethics 
and the national regulations governing 
their activity as economic operators. 
Consequently, before undertaking work 
for a client, a valuer must perform the 
risk assessment specific to that client, in 
keeping with the mandatory requirements 
under Law 656/2002 on preventing and 
sanctioning money laundering.

Moreover, mindful to taking and 
undertaking an assignment, the Code of 
Ethics provides for the need to ensure the 

 Ű by ANCA BÂNDEA,  
Member in ANEVAR Review and Monitoring 
Committee, Senior Manager Veridio
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Taking note of the 

regulations governing 

the valuation 

profession and the 

professional obligations 

deriving therein, we will 

endeavor to include 

further down a list of 

the likely elements that 

the valuation file should 

include according 

the current Romanian 

requirements 

reflected in the 

valuation standards 

currently into force.

valuer’s independence, qualification and 
competence as well as the availability of 
the resources needed to deliver on the 
assignment. 

The annual activity report that, under 
ANEVAR’s Regulation, any valuer must 
submit with the Review and Monitoring 
Committee, is another professional 
obligation, stemming from the fact that 
all the valuations each of us perform 
through one year must be fed into a 
central database. 

Taking note of the regulations 
governing the valuation profession and 
the professional obligations deriving 
therein, we will endeavor to include 
further down a list of the likely elements 
that the valuation file should include 
according the current Romanian 
requirements reflected in the valuation 
standards currently into force.

The Valuation File
I. Administrative section 
1. The valuation contract / order or 

any other kind of agreement signed 

by the client / designated user, that 
consists of at least the following: 

a. Identification of the valuer and of the 
client  

b. The scope of work, in accordance 
with SEV 101 – Scope of Work 

c. The information supplied by the 
client that is deemed necessary to 
deliver the valuation report 

d. Any limitations, if any, regarding the 
information made available by the 
client

e. The fees and fee-payment schedule
f. The date when the report is to be 

issued 
g. Non-disclosure agreement regarding 

the information supplied by the 
client

2. Registration of the contract / order 
in a database / registry of work that 
must comprise at least the following: 

a. The date when the contract was 
signed 

b. Identification of the client / 
designated users / any other intended 
users of the valuation report
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c. Identification of the asset / liability to 
be valued  – classification as per type 
of valuation 

d. Purpose of the valuation 
e. Reference of the valuation contract, 

respectively, order or notice 
appointment of the valuer, etc. 

f. Fees 
g. Classification of the client based on risk 

classes, in keeping with the obligations 
under Law 656/2002 on preventing and 
sanctioning money laundering (low, 
medium and high risk)

h. A statement confirming the valuer’s 
independence, qualification and 
the competence, that the valuer has 
the necessary available resources to 
complete the valuation assignment

i. A statement confirming that the 
valuation is subject to internal 
review, based on a quality assurance 
system (adapted to the valuer’s 
activity)

3. Any correspondence regarding the 
valuation assignment – e-mails, faxed 
or mailed documents (if any) 

4. The invoice / invoices corresponding 
to the valuation contract / order 

II. Information supplied by the client
 Ű Documents needed in the 

identification, description and 
analysis of the asset or the interest 
under valuation, such as:  
a. Real estate valuation (EPI in 
Romanian, n.t.): ownership 
deeds and titles, land registry 

excerpt, cadastral documents, 
geographical coordinates, 

urban development 
certificate, building permit, 
notice of acceptance, 

ground lease/rental 
agreements, fixed assets 
registry, etc.; 

b. Personal property (EBM in 
Romanian, n.t.): identification 
by plant, model or series codes; 
ownership deeds and supporting 
documents, such as invoice, 
acceptance certificate; identification 
documents for auxiliary items or 
technology-related intangible assets, 
leasing or rental agreements, fixed 
assets registry, etc.;

c. Business valuation (EI in Romanian, 
n.t): official activity permits, articles 
of association, excerpt from the 
Trade Registry, financial statements, 
trial balances, analytical details 
of the accounts, income and 
expenditure budgets, managerial 
reports, audit reports and any other 
documents that may serve the 
purpose of the valuation, etc.;

d. Financial instruments valuation 
(EIF in Romanian, n.t.): the contract 
supporting the financial asset 
concerned, data regarding the yield 
of the financial asset, transaction 
history (if any), any other specific 
documents that may serve the 
purpose of the valuation, etc.;

e. Valuation review (VE in Romanian, 
n.t.): the valuation report that is 
subject to review, the documents 
supporting the valuation report 
under review (if possible), etc. 

III. Data research and analysis 
1. Investigation based on actual, 

adequate and reliable sources of 
information, such as: 

a. EPI: elements derived from specific 
market research, HBU supporting 
arguments (if needed), zoning, 
print screens or other sources of 
information regarding comparables, 
property-related income and 
expenses inputs, market data or 
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Regardless of the 

inherent limitations 

of time and available 

sources of data, 

our task is to 

analyze whether the 

information we use 

is reliable, i.e. we 

can rely on them 

without coming to the 

wrong conclusion of 

value, because the 

responsibility for the 

valuation result lies 

with us, the members 

of the profession.

market studies regarding estimated 
capitalization / discount rates 
and occupancy rates, sources of 
information or estimates for cost new 
and the depreciation rates used, etc.

b. EBM: elements derived from the 
research of the specific market 
circumstances, relevant primary 
and secondary market data, 
documentation of comparables, 
income and expenses data, cost new 
and depreciation rates used, etc.

c. EI: IRR comparison between the 
subject and comparable businesses, 
elements derived from specific 
market research, economic and 
expert studies on the sector where 
the subject business operates, 
documentation of the growth rates 
used, etc. 

d. EIF: the analysis of the reference 
interest rates, including forward rates 
applicable to object of the contract as 
well as of the supporting asset market 
quotations, elements derived from 
specific market research, supporting 
arguments of the forecast income 
and expenses assumptions, economic 
analyses, specialized literature, etc. 

e. VE: the review file of the valuation 
report; if the review has an extended 
objective, the features of the subject 
asset and of its specific market 
considered in the valuation report 
under review, etc. 

2. Computations performed by the 
valuer (relevant analyses for the final 
conclusion on value);  

3. Any other relevant documents, 
records, analyses that support the 
conclusions, such as inputs and 
photographs taken during physical 
inspection, if needed. 

IV. The draft report and the final report 
conveyed to the client 

The contents of the valuation file may 
vary significantly, obviously based on the 
scope of work. Limitations on the extent of 
the investigation, if any, shall be set out in the 

scope of work section that must be specified 
and endorsed by the client in writing. 

Investigation carried out in an 
assignment must be adequate to the 
purpose of the valuation and the basis of 
value to be reported. It is noteworthy that 
the amount of the necessary information 
shall in every case rely on the valuer’s 
judgment and shall be adequate to the 
purpose of the valuation. 

Also, for practical reasons, irrespective 
of the valuation concerned, investigation 
cannot be exhaustive, that is why it is 
advisable to set out the limitations both 
in the scope of work and in the contract. 
Written terms of limitations on the 
investigation are a meant as a shield, as 
they make it clear that investigation is not 
exhaustive, but considered sufficient and 
adequate to the purpose of the valuation 
and the basis of value.

Regardless of the inherent limitations 
of time and available sources of data, our 
task is to analyze whether the information 
we use is reliable, i.e. we can rely on it 
without coming to the wrong conclusion 
of value, because the responsibility for the 
valuation result lies with us, the members 
of the profession. 

I cannot fail to see that our respon-
sibility is increasing nowadays, though, 
unfortunately, this greater responsibility 
does not directly reflect on the fees and, 
moreover, we are accountable not only 
in front of our private or corporate cli-
ents, but also in front of financial-banking 
institutions, auditors, courts, insolvency 
practitioners and other stakeholders.

I believe that keeping a valuation file 
was for a long time an option stemming 
from the diligence of those auditors 
who wanted to manage their activity 
appropriately and to document their work 
adequately. However, with the current 
alignment of the profession to the rigors 
that other liberal professions must follow 
at international level, the valuation file 
has become both an obligation and a 
precaution in a professional environment 
facing ever growing pressure. 
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An interview with Dalina Bădescu, EPI, EBM

“Superficiality 
will never produce 

something valuable”

How did it all start?  
What is your background?

I graduated geodesic studies. But I actually owe 
everything to my mother’s “endeavors”. When she saw I 
was very hesitant in choosing a career path at one point 
of my life, she could anticipate the need for art valuati-
on so she guided me in that direction. I was difficult as 
a young child, so she would often tell me that I could be 
either a tax inspector or an art critic. She was also the 
one who decided the latter would suit me better. So I 
applied for the Art History Institute. My mom did not 
speak to me for several months until I agreed to take the 
admission test in geodesy, too. I was admitted, so I co-
uld honor the family tradition in the profession. 

When was it that your career path  
crossed ways with ANEVAR?

It was my mom again that urged me to attend ANE-
VAR courses. At the end of traineeship, I passed the final 
test and became a full fledged ANEVAR member. Four 
years before, I had started my doctoral studies in history 
and I was invited to speak in ANEVAR’s conference from 
Gura Humorului on the topic of “Valuation of Heritage 
Assets”. I met there Pavel Șușară from the Association of 

Dalina Bădescu is 
27 years old. She 
is an EPI, EBM 

valuer and a painter in her 
spare time. Her apartment 
is in the same time an 
office, an art studio and 
a gallery. Surrounded by 
paintings, collages and the 
flea market “finds” that 
she has been collecting 
for a while now, she 
works with numbers 
and the documents 
she needs in valuation. 
I kindly asked her to 
tell us more about her 
two activities, focusing 
mainly on the artistic side. 

 Ű by Raluca Șlicaru

Hobby



VALUE  |  2018 57

Art Experts, it was the turning po-
int when I embarked on my journey 
to the world of art valuation. I then 
started to see the studios of Romani-
an artists, which made me learn in 
one year only more than I had in my 
seven years of study. It was my first 
true contact with the Romanian art 
and its representative artists and I 
liked what I saw more and more. In 
school I had learned only about Van 
Gogh, Picasso, Kandinsky and other 
foreign artists, but hardly anything 
about Romanian painters, especi-
ally local contemporary art, as if it 
did not even exist. I started then to 
ask myself questions and understand 
why and how painters chose their 
styles, for instance. The question is 

why an artist with academic studies, that could draw a 
flawless portrait in classical style, chooses to draw it from 
three lines and two dots. This is how I decided to try my-
self. And why not? I had graduated technical studies, I co-
uld draw a blueprint, I could do a survey map, a vertical 
section anytime, but I could not paint. I was rather afraid 
of oil colors. When a novice takes two different colors and 
tries to mix them, the result is a total disappointment.  

Hobby



I braced myself and then I discove-
red that oil colors are rather viscous, 
they will not dry fast and are challen-
ging to work with. I started it all by 
myself, taking small steps and tac-
kling the technique first. I drew a 
dot and I turned it into a line. A line 
can break or get curved. So, one ni-
ght, at the end of an auction, I started 
to draw something on a notebook I 
used for technical inspections. It was 
a line that started to live and show 
something. The result was an inte-
resting, 12-registry drawing. 

Was this the beginning?

Yes, it was. I showed the sketch 
to my circle of friends who encou-
raged me to add color to the forms. 
I showed it to Pavel Șușară who also 
told me to go on. That was the star-
ting point, indeed. There followed 
30 other works in one year. I started 
with acrylic colors and tempera. 
Only later did I start to work in oil. 
I loved the feeling of getting lost in 
the materiality of oil, its stickiness. 
Oil is dense, carnal. Oil painting is 
close to sculpture to me. 

What happened  
to the works?

Each of the 30 paintings is a por-
trait, so I wrote a story on the back 
of the canvas, which tells about the 
life of each character. The mix of 
text and visual art ended up in a po-
etry book, named after the exhibiti-
on: EKG. In March last year I had 
my first exhibition, at the Romanian 
Peasant Museum. I think there were 
around 400 people at the opening. 

What feedback  
did you receive?

The exhibition was very well 
received. Petru Lucaci, the Presi-
dent of the Romanian Visual Artists 

Hobby
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First of all, I give my time to va-
luation because I must admit this is 
my primary profession and it brings 
me the money I need to support my 
artistic activity. I will never give up 
valuation, even if I will make mo-
ney out of painting, too. Each valu-
ation is a challenge to me, it comes 
with different problems, different 
field situations, a lot of attention 
in collecting the data one needs to 
come to a conclusion. It does not 
matter whether the subject is a shop 
or a painting. 

Do you write your valuation 
reports yourself?

Yes, for real estate and personal 
property, I do. Art valuation requ-
ires the advice of experts, though. 

What would the share be? 
How much real estate, 
personal property and art 
valuation?

It actually depends on the time 
of the year. Right now, it is the peak 
season for valuation for taxation 
purposes. The second half of the 
year is devoted to art collections 
and heritage valuation, as a rule. It 
all depends on demand, really. 

However, I still cannot see 
how you can do two things 
that are so different. What 
were you good at in school, 
was it math or Romanian 
language?

Both, maybe that answers your 
question. I tackle even painting as a 
math problem. I have realized that a 
work that does not pose a challenge, 
raise a question, will not end up in 
something valuable. Superficiality 
will never produce something valu-
able. It applies to both my valuation 
and my artistic work. 

Association was also there, he appreciated my work and 
said I was a promising artist, that I had the “vibe”. It was 
a very intense and consistent first public exhibition. That 
is why I received invitations from various museums and 
the exhibition moved to the cities of Ploiești and Bacău. 
Piatra-Neamț and Sângeroz-Băi are next. 

Did you sell anything?

Yes, I sold several paintings but I have not handed 
them out yet as I intend to keep the touring exhibition 
together. I am invited to participate in Chisinau Bienni-
al Exhibition with two works that are already sold. It is 
an international exhibition taking place in May. 

What are you working on?

I have a series of compositions that I will show in an 
exhibition opening in April 2017. 

As a valuer, do you only value artwork?

No, for instance, I am busy now with valuation for 
taxation purposes. 

What about art, what are your 
qualifications there?

My main specialty is cartography, old maps. 

Have you never thought of becoming  
an expert in painting valuation?

It would sound like an additional task to me and I 
believe there are many heritage assets that need valuati-
on, such as open air sculptural ensembles, archeological 
sites or heritage buildings, things that I am very much 
into right now. 

On the other hand, I have collected quite a number 
of art pieces myself, so I am a sort of an expert without 
a diploma. I have noted that younger collectors are keen 
on contemporary art. They are not interested in whether 
the artist has a good score or whether the work is signed. 
They buy the art they feel akin to. I believe contempo-
rary art is a good investment. Ghenie is a telltale exam-
ple. Somebody who acquired his works in Cluj some 
years ago can sell them now for huge amounts abroad. 

Do you give the same share of your time  
to valuation and painting?

Hobby

 Ű Each valuation 
is a challenge 
to me, it comes 
with different 
problems, 
different field 
situations, a lot 
of attention in 
collecting the 
data one needs 
to come to a 
conclusion.
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The Real Estate Guarantee 
Database - BIG

BIG database – The Real Estate Guarantee Database -  was set up starting July 1, 2015. It consists in centralized 
data extracted from the valuation reports for lending purposes developed by the members of ANEVAR.  This type 
of valuation is governed by the Valuation Guidance Note of ANEVAR, GEV 520 – Valuation for Secured Lending.
Data is input in the database according to the 7 types of real estate existing on the Romanian market: 
commercial, residential, industrial, land, mixed use, agriculture and other types of real estate, where each of 
the main types is divided into 41 subtypes of real estate. 
Further down, we introduce statistical data obtained from processing the data for Q3 2017. 

2. SUM OF MARKET VALUE – DISTRIBUTION BY TYPES OF REAL ESTATE

1. VALUATION REPORTS – DISTRIBUTION BY TYPES OF REAL ESTATE

GENERAL STATISTICS – Q 3/2017

BIG Database

Type of Real Estate No. of Valuation Reports Quantitative Percentage (%)

Commercial 2.149 7,09

Residential 23.880 78,78

Industrial 1.602 5,29

Land 2.184 7,21

Mixed use 247 0,81

Agriculture 195 0,64

Other types 55 0,18

Total 30.312 100,00

Type of Real Estate ∑ of Market Value (mill. €) Value Percentage (%)

Commercial 1.772,17 30,51

Residential 1.719,52 29,61

Industrial 1.250,90 21,54

Land 535,64 9,22

Mixed use 204,50 3,52

Agriculture 185,03 3,19

Other types 140,15 2,41

Total 5.807,91 100,00
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The Taxable Value of 
Buildings Database – BIF

2. General Statistics by Use Classes of Buildings  
- Number of Valuation Reports and Buildings

BIF Statistics for 2017

1. General Statistics by Client Type - Number of Valuation Reports and Buildings

BIF Database

Type of Client No. of Valuation Reports Valuation Reports (%) No. of Buildings Buildings (%)

Individual 10.470 23 13.365 12

Legal entity 34.485 77 102.466 88

Total 44.955 100 115.831 100

Class of Use No. of Valuation Reports Valuation Reports (%) No. of Buildings Buildings (%)

Residential 5.497 12 13.633 12

Non-residential 38.428 86 98.691 85

Mixed use 1.030 2 3.507 3

Total 44.955 100 115.831 100

BIF brings together data extracted from the valuation reports with the purpose of determining the taxable 
value of buildings developed by the members of ANEVAR, it renders valuation more transparent and facilitates 
valuation review, increases the quality of valuation reports and mitigates risks. The database consists in owner-
anonymized data regarding buildings. BIF was set up starting January 1, 2016, and it collects data from the 
valuation reports with the purpose of determining the taxable value of buildings for: non-residential buildings 
owned by either natural and legal persons and residential buildings owned by legal persons only.
This type of valuation is governed by the Valuation Guidance Note of ANEVAR, GEV 500 – Determination of the 
Taxable Value of Buildings and its annexes, into force as of December 31, 2015. 
Further down, we included statistical data obtained from processing the data input in the database by 
authorised valuers in 2017. 
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EVENTS

“Valuation for Taxation and Financial Reporting 
Purposes” - Cluj-Napoca, February 4, 2017

“Valuation for Taxation and 
Financial Reporting Purposes” 
conference was held in 
Grand Hotel Italia in Cluj-
Napoca on February 4, 2017.
The conference primarily 
addressed authorized 
valuers, but equally other 
stakeholders (local authorities, 
chartered accountants, 
financial auditors) in the 
implementation of the latest 
system of tax on buildings.

The speakers in the 
conference were:
• Gheorghe MARINESCU, 

Head of the Local Tax and 
Charges Department – The 
Ministry of Public Finance 

• Daniel MANAȚE, 
President of ANEVAR

• Adrian VASCU, President 
of ANEVAR in 2014-2015 | 
Senior Partner VERIDIO S.R.L.

• Dana ABABEI, First Vice-
President ANEVAR | CEO 

CMF CONSULTING S.A.
• Radu TIMBUȘ, Director 

of EUROEVAL S.R.L.
• Ileana GUȚU, Vice-

President of ANEVAR 
| Senior Manager 
PricewaterhouseCoopers

• Olga JALOBĂ, Chair of 
ANEVAR Committee for 
Ethics and Discipline

• Mihaela KOCSIS, 
ANEVAR authorized 
valuer and lecturer 

Daniel MANAȚE Adrian VASCU
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EVENTS

Radu TIMBUȘ

Olga JALOBĂ

Mihaela KOCSIS

Ileana GUȚU

Gheorghe MARINESCU

Dana ABABEI
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EVENTS

Real Estate Professionals Gala – March 24, 2017

ANEVAR Meets the Society of Independent Valuers from the 
Republic of Moldova  – February 9, 2017

In the Real Estate Professio-
nals Gala organized by imobi-
liare.ro in Athenee Palace Hil-
ton from Bucharest on March 
24, ANEVAR received the Ex-

cellence Award for the De-
velopment of the Valuation 
Profession. The award was 
handed to the three repre-
sentatives of the Association 

that took part in the event: 
Daniel Manațe, President of 
ANEVAR, Dana Ababei, First 
Vice-President and Laurențiu 
Stan, Vice-President.

A meeting was organized in 
the Republic of Moldova be-
tween ANEVAR representati-
ves and their counterparts from 
the Society of Independent Va-
luers from the Republic of Mol-
dova. Daniel Manațe, President 
of ANEVAR, dwelt on the orga-

nization of the Association and 
the standards it adopted. Adri-
an Vascu, President of ANE-
VAR in 2014-2015, delivered 
a presentation on the topic of 
Valuation for Lending Purpo-
ses, whereas Dana Ababei, Fir-
st Vice-President of ANEVAR 

described the process leading 
to the creation of BIG Databa-
se in a presentation titled “BIG 
– from Idea to Facts”. Among 
the participants in the meeting 
were the representatives of the 
Banking Association from the 
Republic of Moldova.  

Daniel ManațeDana AbabeiAdrian Vascu
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EVENTS

“Insolvency Code”, 4th Edition, February 21, 2017

BURSA press group and 
the National Training Institu-
te of Insolvency Practitioners 
co-organized the 4th edition of 
the “Insolvency Code” confe-

rence in Pullman Hotel – World 
Trade Center, on February 21, 
2017. 

ANEVAR was a partner in 
the event. Both Daniel Mana-

țe, President of ANEVAR, and 
Adrian Vascu, President of the 
Association in 2014-2015, de-
livered a presentation that en-
joyed public appreciation.

Daniel Manațe

Adrian Vascu
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EVENTS

ANEVAR’s National Conference

On April 7, Marshal Garden Hotel in 
Bucharest hosted ANEVAR’s (The National 
Association of Authorized Romanian 
Valuers) National Conference. According 
to the agenda, the conference started 
with the opening addresses of the quest 
speakers. The next point on the agenda was 
ANEVAR’s activity report presented by Daniel 
Manațe, the president of the Association. 
There followed the presentation and the 
participants’ vote on ANEVAR’s economic-
financial activity for 2016 and 2017, the 
structure of the Asset Standards 2017 
edition, effective as of May 1, 2017 and the 
activity report of the Committee for Ethics 
and Discipline. The amendments brought 
to the contents of the standards in this new 
edition were presented in detail by Daniel 
Manațe, President of ANEVAR and Adrian 
Vascu, President of ANEVAR in 2014-2015. 
Participation in the event was restricted to 
invited guests and the delegates nominated 
by the General Assemblies of the Territorial 
Offices of the Association from February 24 
– March 23 2017.  

April 7, 2017 – Bucharest

Daniel Manațe

Adrian Vascu
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EVENTS

Ștefan Dina, ARB

Silviu Tătaru, ANABI

Olga Jalobă, President of CED - ANEVAR

Niculae Bălan, President of UNPIR

Nicolae Mirică, UPLR

Gabriel Radu, President of CAFR

Florin Dobre, CEO of CECCAR

Emilia Iordache, Ministry of Public Finance

Dan Manolescu, President of CCF

Adrian Popa-Bochiș, ANEVAR
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EVENTS

“Valuation for the Romanian  
Capital Market”

The 15th edition of “Valuation for 
the Romanian Capital Market” 
conference organized together 
with the Academy of Economic 
Studies (ASE) of Bucharest took 
place on the premises of the 
ASE Academy of Bucharest, in 
Aula Magna, on May 11, 2017.
The conference occasioned the 
announcement of a partnership 
concluded between ASE, Ziarul 
Financiar and ANEVAR whereby 
the students and the professors 
in the Academy of Economic 

Studies of Bucharest would gain 
free access to ZF Corporate, an 
useful research and preparation 
tool that allows to acquire 
detailed data from the business 
environment. The project was 
launched in the conference 
ANEVAR organized in ASE on 
May 11, in the presence of  Sorin 
Pîslaru, a journalist from ZF.
The speakers in the conference 
were:
• Gheorghe BĂDESCU - 

President of ANEVAR in 

1992-2001| Founder of CMF 
Consulting S.A.

• Daniel MANAȚE - President 
of ANEVAR

• Ion ANGHEL - President 
of ANEVAR in 2006-
2007 | Professor in ASE 
of Bucharest, Chair of the 
Economic-financial Analysis 
and Valuation Department

• Mihai CĂRUNTU – Head 
of Capital Market Research 
Division, BCR Bank

May 11, 2017 - ASE Bucharest

Daniel Manațe
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Mihai CĂRUNTU - BCR

Ion AnghelGheorghe Bădescu

Radu Toia - ASF
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“Hot Topics in Valuation” 
Tulcea, May 20, 2017

The traveling conference “Hot 
Topics in Valuation” took place 
this year in Delta Hotel from 
Tulcea, on May 20, 2017. 
The agenda consisted of both 
some of the most sought-after 
topics introduced in the past 
years and new topics of interest 
in valuation, such as:
• Ethics in valuation or the 

opportunity to manage 
professional risks adequately

• Valuation in the insolvency 

procedure – The approach 
compliant with 2017 Asset 
Valuation Standards

• Valuation of disputed real 
estate

• Valuation for taxation purposes 
– industrial hall with multiple 
inner structures

• Valuation of cultural assets
The speakers in the conference 
were:
• Daniel MANAȚE – President of 

ANEVAR

• Mihail BOJINCĂ - President 
of ANEVAR in 2004 - 2005 
| Member in ANEVAR 
Committee for Ethics and 
Discipline

• Adrian NICOLESCU – 
Independent valuer

• Olga JALOBĂ – Chair of 
ANEVAR Committee for Ethics 
and Discipline

• Cristian GAVRILĂ – Funder of 
SINEVA EVALUARI ARTĂ SRL 

Olga Jalobă

Mihail Bojincă

Daniel Manațe Cristian Gavrilă

Adrian Nicolescu
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Theater of Timişoara, on May 
8. Daniel Manațe, President 
of ANEVAR, was invited to 
hand out the award for The 
Best Radio Show  to Ilinca 
Stihi, scriptwriter and director 
of “The Black Bible of William 
Blake”, produced by the 
Romanian Radiobroadcasting 
Corporation (Societatea 
Română de Radiodifuziune).

Legal Magazin Award 
for the Association

In the first edition of Legal 
Magazin Awards Gala hosted 
by the Romanian Cultural 
Institute on May 25, 2017, 
ANEVAR was awarded the 
Prize for Contribution to the 
Development of the Authorized 
Valuer Profession and Liberal 
Professions. The certificate of 
excellence was received by 
Daniel Manațe, President of 
the Association. 

Real Estate 
Professionals Gala – 
Award for Excellence 
for ANEVAR

ANEVAR was awarded the 
Prize for Excellence in the 
Development of the Valuation 
Profession in the Real 
Estate Professionals Gala, 
organized by imobiliare.ro at 

Hilton Hotel, on March 24, 
2017. The prize was received 
by the representatives of 
the Association present in 
the event: President Daniel 
Manațe, First Vice-president 
Dana Ababei and Vice-
president Laurențiu Stan.

International  
Valuation Conference, 
Ottawa – June 9

On June 9, The Appraisal 
Institute (USA) and The 
Appraisal Institute of Canada               
co-organized an international 
conference in Ottawa, Canada. 
The agenda tackled valuation 
topics of relevance for the 
real estate markets across the 
world. Adrian Vascu, President 
of ANEVAR in 2014-2015 
was a speaker in the event 
and addressed the topic of 
“Appraisal Review – Overview 
North America and Europe”.

VARVET Project

On May 20, Tulcea hosted 
a second event, namely 
the introduction of VARVET 
project by Richard Taylor (The 
Institute of Revenues Rating 
and Valuation, London). 
The participants in the 
dissemination event were not 
only members of ANEVAR, but 
also foreign guests that take 
an interest in the valuation 
profession and the possibility 
to access valuation-specific 
information.   

UNITER Awards Gala

UNITER Awards Gala, 
2017 edition, was hosted by 
“Mihai Eminescu” National 

Richard Taylor

Other Events
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“Valuation for Insolvency”
Iași – July 1, 2017

Daniel MANAŢE – President of ANEVAR

Csaba Bela NASZ – President of the First Instance Court of Sânnicolau Mare Anuţa STAN – CEO of FAIRVALUE CONSULTING SRL

Adrian VASCU – President of ANEVAR 2008-2009 and 2014-2015  
Senior Partner VERIDIO S.R.L

“Valuation for Insolvency” 
conference took place in 
Unirea Hotel in Iaşi, Cuza Hall, 
on July 1, 2017.

The debates during the two 
sessions of the day approached 
the topic both from the angle 
of the valuers and the angle 
of the insolvency practitioners 
and syndic judges.

The topics presented in 
the conference included:

• Valuation for insolvency 
purposes. The relation with 
insolvency practitioners

• Valuation particulars in the 
insolvency procedure

• Valuation at the different 
stages of insolvency 
proceedings

• Valuation in the insolvency 
procedure – The approach in 
accordance with 2017 Asset 
Valuation Standards

• The test of the private 
creditor. Concept and 
applicability

• Considerations on valuation 
in the insolvency procedure

• Business valuation in 
insolvency – Restructuring 
versus bankruptcy

• Valuation in insolvency. Inter-
professional experience 
acquired from judiciary and 
out-of-court expertise

EVENTS
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Dana ABABEI - First Vice-President of ANEVAR

Speranţa MUNTEANU - Partner KPMG
Mihail BOJINCĂ – President of ANEVAR 2004-2005  

Member of CED, ANEVAR

Florin BĂLESCU – PhD in economics,  
member in INPPI Scientific Board, INPPI lecturer

Alexandru ŢUGUI – Economics and Business Administration  
Faculty of Iași, President ANEVAR’s Territorial Office

EVENTS
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“Valuation for Insolvency” 
Bucharest – September 8

“When I travel and people ask about the 
biggest valuation brands in the world, I often 
hear names such as RICS, Appraisal Institu-
te and TEGoVA. Now I can hear more and 
more people also mention the name of ANE-
VAR. ANEVAR has become an acknowledged 
brand in valuation. I have been privileged to 
follow the development of your association 
in the last 25 years. The association owes 
everything to its leaders: Gheorghe Bădescu, 

Adrian Vascu, Daniel Manaţe, here present. 
The key to your success is that these leaders 
were open to international activities. Most 
associations are reluctant to getting out of 
their comfort zone. They pay attention to local 
law and do not look beyond, to the develop-
ments outside their own countries. ANEVAR 
is different, that is why you have become an 
important brand at international level.”

Krzysztof Grzesik, President of TEGoVA

Daniel MANAŢE - President of ANEVAR
Adrian VASCU - President of ANEVAR 2008-2009 and 2014-2015,  
Senior Partner VERIDIO S.R.L

On September 8, ANEVAR 
organized the International 
Conference “Valuation for 
Insolvency”, in Intercontinental 
Hotel, Ronda Hall in Bucharest.

The topics presented in the 
conference were:

• Valuation methodology under 
Chapter 11

• Topical issues in the valuation 
profession in Europe

• The role of the International 
Valuation Standards

• Challenges in valuation for 
insolvency in Romania

• Particulars in valuation for 
insolvency in Romania

• Valuation: A driver in 
insolvency

• Valuation pitfalls in liquidation

• Let’s start foreclosure on 
the right foot. The role of 
ANEVAR valuers in the bank 
- bailiff – client relation within 
the initial stage of foreclosure  
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Krzysztof GRZESIK - President of TEGoVAJ. Scott ROBINSON - President of APPRAISAL INSTITUTE in 2016

Tim WILKINSON - President of RICS Romania Speranţa MUNTEANU - Partner KPMG

Simona MILOȘ - President of INPPI Mihai RĂUŢĂ - Raiffeisen Bank

Florin BĂLESCU - PhD in economics,  
member in INPPI Scientific Board, INPPI lecturer
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2017 ANEVAR Awards Gala

On September 8, starting 7 
hrs. PM, ANEVAR organized 
the 2nd edition of ANEVAR 
Awards Gala, an event that 
this year also marked 25 
years of value and valuation. 

The Gala awards went 
to personalities from the 
Association as well as other 
related organizations and 
supporters of the valuation 
profession.

The winners of this year’s 
gala awards were: 

“Alexandru Gheorghiu” 
Award - Corneliu Șchiopu

The Award for a Valuable 

Career – Gheorghe Bădescu
The Award for Remarkable 

Cooperation with ANEVAR 
– UNPIR

The Award for Supporting 
the Valuation Profession 
- Trifon Belacurencu and 
Veronica Gruzsniczki

The Award for the Most 
Successful ANEVAR 
Speaker in 2016 - Radu 
Călin Timbuş (The award 
was handed by Ms. Ioana 
Mitrea, Deputy Director, 
Residual Risk Management 
Department, representing 
Banca Transilvania, the main 

partner supporting  the events 
organized on September 8)

The Award for the Best 
Article Published in “Value, 
Wherever It Is” magazine in 
2016 - Dana Ababei

The Special Award of 
ANEVAR President - Olga 
Jalobă and Mihaela Kocsis

The evening ended with a 
concert featuring Irina Sârbu 
Band.

Our three partners, Banca 
Transilvania, KPMG and 
Eurobank Property Services 
joined us for the evening. 

The Award for the Best Article Published in “Value, Wherever It Is”  
magazine in 2016 - Dana Ababei

The Award for the Most Successful ANEVAR Speaker in 2016  
- Radu Călin Timbuș The Award for Remarkable Cooperation with ANEVAR – UNPIR

The Award for a Valuable Career – Gheorghe Bădescu
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Irina Sârbu Irina Sârbu Band

“Alexandru Gheorghiu” Award - Corneliu ȘchiopuThe Special Award of ANEVAR President - Olga Jalobă and Mihaela Kocsis

The Award for Supporting the Valuation Profession - Veronica GruzsniczkiThe Award for Supporting the Valuation Profession - Trifon Belacurencu
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“Hot Topics in Valuation” 
September 30, 2017 – Timișoara

“Hot Topics in Valuation” conference was 
held in Timişoara on September 30, 2017. The 
topics debated in the event were:
• The use of multipliers in business valuation. 

Case study
• Valuation aspects in the insolvency procedure
• Statistics in intangible assets valuation

• Valuation, from collateralization to liquidation. 
Case study regarding personal property

• Statistical analysis of BIG Database
• Statistical methods and instruments in 

intangible assets valuation. Case study
• Statistics in real estate valuation in The 

Netherlands

Radu TIMBUȘ – CEO of EVAL TRANSILVANIA 
CONSULTING S.R.L., President of 
ANEVAR Ethics and Discipline Committee

Pavel FĂRCAȘ - PhD in mathematics

Mihail BOJINCĂ - President of ANEVAR in 2004-2005, 
member in ANEVAR Ethics and Discipline Committee

Elena APOSTOLESCU – Vice-President of ANEVAR, 
General Director of CMF Consulting S.A.

Dree Op ’t VELD – Director Momentum 
Technologies The Netherlands

Daniel MANAȚE - President of ANEVAR

Cecilia DAN – Senior Valuer CMF 
Consulting S.A., ANEVAR lecturer Bogdan RUSE – Valuer at Fairvalue Consulting
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Events – 3rd Quarter 2017

 †The cooperation agreement 
between ANEVAR and the 
Appraisal Institute was 
renewed in Bucharest, on 
September 8. The document 
was signed by J. Scott 
Robinson, Immediate 
Past President of the 
Appraisal Institute, and 
Daniel Manațe, President of 
ANEVAR, in the presence 
of Dana Ababei, ANEVAR 
First Vice-president. 

 †On the occasion of their visit 
to Bucharest on September 

7-8, Georgian officials 
signed a Memorandum 
of Cooperation between 
ANEVAR and the 
Association of Independent 
Valuers of Georgia 

 † In September 14-15, 
Bucharest hosted 2017 
GeoPreVi International 
Scientific Symposium, 
aiming at the promotion of 
new ideas and solutions 
in geodesy and sharing 
experience with the 
representatives of other 

related professions, such 
as the valuation profession. 
ANEVAR was a partner in 
the event and supported 
the organizing efforts. 

Three keynote speakers 
representing the Association 
made a contribution to the 
Valuation and the Management 
of Real Estate section of 
the symposium. The three 
ANEVAR representatives were:

• Daniel Manațe – President 
of ANEVAR, with 
Quantitative Techniques 
in Land Valuation;

• Adrian Vascu – President of 
ANEVAR in 2014 – 2015, with 
The Correlation between 
“The Market Value Test” 
and the Sale Prices of the 
Real Estate Properties

•  Alina Rânbu – ANEVAR 
lecturer with the third work, 
The Mutual Benefit of 
the Correlation between 
Cadaster System and 
Real Estate Valuation.

Scott Robinson - Immediate Past President of Appraisal Institute  
and Daniel Manațe - President of ANEVAR

Daniel Manațe - President of ANEVAR and Nino Beraia - The Association  
of Independent Valuers of Georgia
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Agriculture and Other Relevant  
Topics in Valuation

Agriculture and Other Relevant Topics in 
Valuation conference took place in Ramada Plaza 
Hotel from Craiova, on October 21, 2017. This 
year, the topics debated focused on a set of 
theoretical and practical issues encountered in the 
valuation of agricultural, forestry and food industry 
assets as well as other topical relevant issues in 
international practice and valuation standards and 
valuation for taxation purposes in 2018. 

The guest speakers were: 

• Daniel MANAŢE – President of ANEVAR

• Adrian VASCU - President of ANEVAR in 
2008-2009 and 2014-2015 | Senior Partner 
VERIDIO S.R.L

• Mihail BOJINCĂ - President of ANEVAR 
2004 - 2005 – Member in ANEVAR 
Committee for Ethics and Discipline

• Cristian DEMETRESCU – ANEVAR lecturer 
| Director of ROMNIVAL S.R.L.

• Cristian GAVRILĂ – Founder of SINEVA 
EVALUARI ARTĂ S.R.L.

• Romulus PUIA – Bailiff

The topics included in the agenda of the 
event were: 

• Topical issues in international valuation 
practice and International Valuation 
Standards

• On valuation for building tax in 2018. Case 
study – Real property interests

• Quantitative – qualitative techniques. Case 
study – Arable land

• Valuation of hunting trophies

• Legal expertise in foreclosure procedure. 
Interaction with ANEVAR expert valuers

Craiova, October 21, 2017

Daniel MANAŢEAdrian VASCU
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Romulus PUIA Mihail BOJINCĂ

Cristian GAVRILĂ Cristian DEMETRESCU
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ANEVAR Corporate Members Meeting
Sibiu, December 16, 2017

Presentations and guest 
speakers in this year‘s event 
from Sibiu: 
Moderator: Dana ABABEI – 
ANEVAR President
• Alexandra CERNIAN – 

Trainer & Senior Consultant 
Valoria Business Solutions, 
3 Time Management 
Techniques

• Lelia GRIGORE – legal 
counsel and Alexandra 
LUNGEANU – economist, 
Dobrinescu Dobrev SCA - 
Tax, Litigation, Consulting, 
PFA vs. SRL – Benefits 
and Disadvantages

• Oana Luisa DUMITRU – 
Head of the International 

Relation Division within the 
Romanian Personal Data 
Supervision Authority, New 
Elements in the General 
Data Protection Regulation

• Cristina GÎMBĂ – General 
Manager & PR Consultant 
Peitho PR, Reputational 
Management

• Adrian VASCU – ANEVAR 
President in 2008-2009 and 
2014-2015 | Senior Partner 
VERIDIO, Valuation Firms 
and Valuation Services and 
Profession in Romania 

• Daniel MANAŢE – ANEVAR 
President in 2016-2017, 
Risk Management in 
Valuation

• Dan Dumitiu DUMITRU – 
Coordinator in ANEVAR 
Monitoring and Review 
Department, Valuation 
Monitoring 

• Radu DIMITRIU – Chair 
of Accreditation / 
Reaccreditation Committee 
for November 2017, The 
Results of the Accreditation 
/ Reaccreditation 
Examination, Session of 
November 2017

• Adrian POPA-BOCHIȘ – 
Senior Partner DARIAN DRS 
SA, “DRS PRO EVALUARE 
ASISTATĂ” Software

Daniel MANAŢE

Alexandra CERNIAN 

Adrian VASCU

Adrian CRIVII
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This year, when our association celebrates 25 years since 
it was founded, I have decided to recognize the activity of 
Accredited ANEVAR Members.

The award consists in an invitation to participate in one of 
ANEVAR’s conferences in 2018 and covers the participation 
fee and the conference materials in an event of your choice. 

Also, the highest achiever in the accreditation exam from 
autumn 2018 will be awarded a prize consisting in his or her 
participation in the delegation to the TEGoVA meeting from 
spring 2019.

Dana Ababei, President of ANEVAR Awarding of certificates to ANEVAR Accredited Members (MAA)

Radu DIMITRIU Oana Luisa DUMITRULelia GRIGORE 

Dan Dumitriu DUMITRU

Cristina GÎMBĂ Alexandra LUNGEANU

Adrian POPA-BOCHIȘ
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ANEVAR’s National Conference
Bucharest, December 8-9, 2017

On December 8-9, Ramada 
Parc Hotel in Bucharest 
hosted the deliberations of 
the National Conference of 
the National Association 
of Authorized Romanian 
Valuers (ANEVAR). The 
agenda consisted in the 
presentation and approval 
of the amendments brought 
to the Regulation on the 
Organization and Functioning 
of ANEVAR Territorial Offices, 
the approval of the Asset 
Valuation Standards coming 
into force as of January 1st 
2018, the design of the strategic 
plan “ANEVAR in 20 Years” – 
The Vision of the Association 
and the award of ANEVAR 
honorary member title to Scott 
Robinson, President of The 

Appraisal Institute in 2016.
Next on the agenda were 

the election proceedings for 
the position of First Vice-
President and the members of 
the Board in 2018-2019: 

ANEVAR Board of Directors 
in 2018-2019:
• Dana Ababei – President of 

ANEVAR
• Daniel Manațe – President 

of ANEVAR 2016-2017
• Sorin Adrian Petre – First 

Vice-President
• Anuța Costinela Stan – Vice-

President – President of the 
Professional Qualification 
and Accreditation 
Committee 

• Elena Apostolescu – Vice-
President – President of the 
Scientific and Standards 

Committee 
• Delia Voichița Bratu  

- Vice-President – President 
of the Member Registration 
Committee 

• Rodica Hăşmăşan  
- Vice-President – President 
of the Review and 
Monitoring Committee 

• George Dogărescu  
- Vice-President – President 
of the Internal and Relations 
International Committee 

• Cristina Grigorescu  
- Vice-President – President 
of the Legal Committee 

• Reta Achihai – Secretary 
General

• Mihai Gheorghe Sîrb 
- Treasurer

2018-2019 Board of ANEVAR
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Daniel Manațe, President of ANEVAR 2016-2017

Dana Ababei, President of ANEVAR 2018-2019

Dana Ababei, Daniel Manațe, Adrian Vascu

Adrian Vascu, President of ANEVAR 2008-2009 & 2014-2015

Adrian Crivii, President of ANEVAR 2002-2003
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Sorin Petre, First Vice-President of ANEVAR 2018-2019Mihail Bojincă, President of ANEVAR 2004-2005

Marian Petre, President of ANEVAR 2012-2013Ion Anghel, President of ANEVAR 2006-2007

Gheorghe Bădescu, Founding President of ANEVAR 1992-2001 Filip Stoica, President of ANEVAR 2010-2011
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